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PROMOTIONS BY 
GLOBE & RUTGERS 


W. H. Paulison, Who Has Been Com- 
pany’s Secretary for Years, Made 
Vice-President 





SIX OF STAFF ARE ADVANCED 





Board of Directors Creates New Office 
of Local Secretary—M. J. 
Volkmann Appointed 





The board of directors of the Globe 
& Rutgers Fire Insurance Co., at its 
last meeting, promoted six of the staff 
of the Company. The new appoint- 
ments have already gone into effect. 

W. H. Paulison, who has been secre- 
tary of the Company for a number of 
years has been made second vice- 
president. W. L. Lindsay, who has 
been assistant secretary, has been made 
secretary, and J. H. Mulvehill, who has 
also been an assistant secretary, has 
been made a secretary of the Company. 

Two heads of departments have been 
moved up to assume the positions left 
vacant by tae promotion of Mr. Lindsay 
and Mr. Mulvehill. J. D. Lester, who 
has been in charge of the sprinkler 
leakage and explosion department, is 
now assistant secretary, as is also A. 
H. Witthohn, who has been in the 
underwriting department of the Com- 
pany for a long term of years. 


Local Secretary 
Michael J. Volkmann is the man ap- 
pointed to the new position of local 
secretary created by the board of di- 
rectors. Mr. Volkmann went with the 
old firm of Jameson & Frelinghuysen 
twenty-four years ago. Of late he has 
been manager of the city department 
of the Globe & Rutgers. Before his 
connection with Jameson & Freling- 
huysen, Mr. Volkmann was with the 
Commercial Union and made his start 
with the Mills & Ford agency, which 
has since gone out of existence. The 
Globe & Rutgers is having another 

amazingly successful year. 


FLAG CEREMONIES 

There was unveiled in the main 
counting room of the American Insur- 
ance Company this week a handsome 
silk flag, which is to remain displayed 
in the office from now on. The unfur'- 
ing of the flag was accompanied by 
suitable exercises, in which the entire 
home office staff and a number of visi- 
tors participated. There was the salute 
and pledge of allegiance to the flag, a 
brief address, recitation of Rodman 
Drake’s ode to the flag, and the exer- 
cises closed with the singing of “The 
Star Spangled Banner.” 
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Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Lightning, Automobile, Commissions, Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 
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Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 





by entire fire assets of the company which 
. are many times larger. 
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GOLDEN ANNIVERSARY YEAR 











1867 


Operating in 18 States 






Good Territory Open 
Attractive Policies to Sell 
Large Annual Dividends 


Low Net Cost 
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PITTSBURGH L. & T. 
WON'T LOSE MUCH 


All Agencies Working Hard and Suc- 
cessfully to Conserve Assets of 
Company 


APPOINTED 
Warrant Against Frederick A. Wallis 
Ordered Quashed By Authorities 

of Pennsylvania 


O’NEIL RECEIVER 


The most important of all the devel- 
opments in the affairs of the Pitts- 
burgh Life & Trust Co., is that a 
great many interests are at work to 
save the assets of the company, and 
that restitution of funds will be made 
80 that the policyholders will not lose 
more than a few thousand dollars. 


All Working to Same End 

New York Insurance Depart- 
the Pennsylvania Insurance De- 
partment, a policyholders’ committee in 
New York, the Attorney General of 
lennsylvania, the prosecuting officers 
of New York and Pennsylvania, a num- 
ber of the former officers of the com- 
pany, whose reputation in the trans- 
action is unsullied, and policyholders 
scattered throughout the country are 
at work to protect the assets and 
straighten out the chaos, and the 
stolen funds and tangible misappro- 
rriated properties are being attachea. 
Commissioner O'Neil, of Pennsyl- 
vania, is now in charge of the Pitts- 
burgh Life & Trust as receiver. 


The 
lent, 


Warrants Issued 
Deputy Attorney General Davis in a 
statement this week said: 
“We will recover every 
from the Pittsburgh Life 
Clarence F. Birdseye 
ciates.” 


Among the twelve warrants for ar- 
rest sworn out to date are those for 
Clarence F. Birdseye and his son Kel- 


cent taken 
& Trust by 
and his asso- 


loge: George A. Nichols, Jr., of New 
York; and J. S. Grant. A warrant 


against F. A. Wallis was quashed by 
the Attorney General of Pennsylvania 
as soon as Mr. Wallis made an official 
statement. 


Washington Life Fund Account 

The New York Insurance Department 
on an order from the Supreme Court 
has taken charge of the Washington 
Life, and in co-operation with the au- 
thorities of the State of Pennsylvania, 
will safeguard the interests of the pol 
icyholders of that company, which was 
1e-insured by the Pittsburgh Life & 
Trust in 1909. It is said that an ex- 
emination will'shortly be made of the 
Washingten Life Fund Account by ‘he 
New York Department. This fund is 
reported to be $15,000,000. 
Mahan, Sutphen, Dunlap and Parsons 

Demand Restitution 

Four officers of the company under 
the Baldwin regime, James H. Mahan, 
Earl O. Dunlap, Fred C. Parsons, and 





2 


THE EASTERN 


UNDERWRITER 





May 11, 1917. 





li. S. Sutphen, all insurance men with 
good reputations, and for whom there 
is much sympathy, have joined with 
seven hundred minority stockholders, 
in a demand for restitution. In a state- 
ment they say in part: 

“We demand and feel that the pol- 
icyholders and the general public have 
a right tu demand that the directors 
who by their lax methods permitted 
the company to be looted of part of its 
funds, take prompt action to put the 
company in its former sound financial 
condition, 

“The combined wealth of these direc- 
tors represents many millions, and the 
small amount necessary to restore the 
company to its original strong financial 
condition would cause no want or hard- 
ship to them.” 

Agents Active 


The 200 agents of the Pittsburgh 
Life, men who wrote the bulk of the 
$118,000,000 of the company’s outstand- 
ing insurance, through their committee, 
consisting of William Cotton, F. W. 
Ries, S. A. Armstrong, D. G. MacPher- 
son, M. |. Bernstein and James F. 
Malone, began active work to co-oper- 
ate with the State Insurance Depart- 
nient and the minority stockholders to 
save the company, 

It was learned that the deal with 

Birdseye, a transfer of the majority of 
the stock was put through by the ob- 
taining of sufficient stock to gain con- 
trol and without a meeting being called 
of the old board of directors to approve 
the deal. 
’The men who, in the presence of 
minority stockholders took chief credit 
for the deal with Birdseye, according 
to a fellow director, were W. Howard 
Nimick, president of the Keystone Na- 
tional Bank, and W. C. McCausland, 
treasurer of the Carnegie Steel Com- 
pany., 

Wing and Gibb Confer With State 

Officials 


On May 4 Commissioner O'Neil and 
Attorney General Brown, of Pennsyl- 
vania, held a conference with some of 
the leading insurance men of Philadel- 
phia, including President Wing, of the 
Vrovident Life & Trust, and Actuary 
Gibb, of the Penn Mutual, whose ad- 
vice they were seeking. At the same 
conference were Life Insurance’ Ex- 
aminer Hadley, of the New York De- 
partment and Actuary Foster, of the 
Pennsylvania Department. Following 
the conference ‘Commissioner O'Neil 
made this statement: 

“The object of the 
see if any plan could 
whereby the Pittsurgh Life & Trust 
could be re-habilitated or re-insurance 
secured in order to protect the policy- 
holders. Various plans were discussed, 
but nothing definite was decided upon.” 


Dare Lumber Company Worth $150,657 
The 


mebting was to 
be suggested 


Lumber Company, pur- 
for a million dol- 


Dare 
chased by Birdseye 
lars taken from the Pittsburgh Life & 
Trust Company, and on which he im- 
inediately issued $6,000,000 in bonds, 
using $3,000,000 worth of the bonds to 
obtain control of the Washington Life 
Building of New York, is worth just 
$150,657, according to figures received 
from the treasurer of Dare County, 
North Carclina, where the lumber hold- 
ings are located. 

Insurance men, men connected with 
reputable companies, say that again the 
lax insurance laws of Pennsylvania, 
which have received no attention in the 
present Legislature, are directly respon- 
sible for the alleged affair. 


Attorney Ewing Optimistic 


Attorney Frank Ewing, of the Pitts- 
burgh Life & Trust, issued a statement 
to the effect that not more than $300,- 
(00 of the company’s assets were taken 
Which are beyond possibility of re- 
covery. Later advices indicate that this 
figure is too high. 

One of the interesting developments 
of the week was the testimony of 
Stonewall Jackson, a young man who 
suddenly found himself in the posses- 
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of the Washington Life and the 
St. Jame: Buildings. He was a clerk 
in the office of a son of Clarence F. 
Kirdseye, in Detroit. Jackson was 
asked to see Clarence F, Birdseye in 
New York. He did so. 

Clerk Got Title to Two Office Buildings 

Jackson's testimony before District 
Attorney Swann in part follows: 

“When ! got to Mr. Birdseye’s office 
at 25 Church Street, New York, he 
told me he wanted to take title to some 
property for the purpose of bringing a 
transaction with an insurance company 
before the public. I do not think I 
saw Crawford (the process' server 
through whom the conveyances were 
made.) They handed me a deed to 
sign. I did not go very much into de- 
tails, because I trusted implicitly the 
parties with whom I was dealing, and 
was assured everything was o. k. 

“T understood that the deed to these 
buildings were transferred to me from 
this man Crawford. I also signed two 
papers, but I do not know what they 
were, Tuey may have been deeds or 
they may have been agreements in con- 


sion 


nection with some mortgages. I did 
not read the papers thoroughly. I just 
glanced at them. Clarence F. Birdseye 
nanded me the papers to sign. There 


was a notary public present, 

“It is my understanding that the title 
to that property is in my hands now. 
Since the transaction took place in 
Clarence F. Birdseye’s office three or 
four weeks ago I have received no let- 
ters from any of the parties. 
only with reporters and real estate 
men, but was instructed by Mr. Birds- 
cye to say that I was simply acting for 
interested parties. I received no 
money.” 

At the end of the interview an order 
signed by Supreme Court Justice Guy, 
restraining Jackson from signing any 
papers or taking any action in connec- 
tion with the buildings, was served up- 
on him. 
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INSURANCE 


76 William St., see 230 Grand St. 


General Agent 
Tue Traverens Insurance Co, 
of Hartford, Conn. 


New York Committee 

The New York policyholders’ com- 
mittee has Miles M. Dawson as consult- 
ant actuary and Henry A. Rubino as 
counsel, !n the Washington Life Build- 
ing alone there are about a dozen Pitts- 
burgh Life & Trust Co. policyholders. 
This committee is co-operating with-the 


insurance Departments and feels sure 
‘nat most of the misappropriated as- 
sets will be returned. 
Montgomery’s Share in Deal 
George F. Montgomery, a_ penniless 
promoter, made $450,000 out of tue 
rittsburgn Life & Trust Co. deal. He 


it was who negotiated the purchase of 
the properties of the Dare and East 
Lake Lumber Companies for ‘$1,000,000, 

He said that the assets of the 
Dare Lumber Company consisted of 
€,000,000 cords of pulp wood, and 1,500,- 
090,000 cords of standing timber. There 
was also organized the Wood Pulp 
Company, with a capital stock of $2,000! 
which made a contract with the Dare 
Company to take 150,000 cords of pulp 
wood for ninety-nine years at not less 
than $5 a cord. Although this company 
had done no business the contract was 
figured in as a valuable asset in fix- 
ing the vaiue of the Dare Company at 
$20,000,000 

On March 31, Montgomery said, he 
met Birdseye at the Commercial Trust 
Company, received $1,100,000 and turn- 
ed over $4,000,000 in bonds of the Dare 
Company. 

How the Deal Came Out 

Montgomery said Kellogg Birdseye 
nad agreed to pay $4,000,000 cash for 
all the bonds, but $900,000 of the bonds 
was turned back, so the net result was 
the purchase of ‘$3,100,000 in bonds for 
$1,100,000 derived from the sale of 
securities from the vaults of the life 
iiisurance company. 

Montgomery said that he paid two- 
thirds of a million to the former own- 
ers of the Dare property and one 
third to the former owners of the 
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kast Lake property, and had $100,000 
left for himself. 
“Boobs” e 
The Pittsurgh daily papers have been 
printing scathing editorials on the 
front page about the scandal... One 
headed “Boobs” starts off as follows: 
“A more scandalous transaction than 
that which wrecked the Pittsburgh Life 
& ‘Trust is unknown in the history of 
life insurance. That a few New York 
crooks should put alleged intelligent 
Pittsburgh men in the ‘Boob’ class is 
bad enough, but when it is realized that 
it could have been nothing less than 
cupidity on the part of these Pittsburgh 
wen that led them on to betray the 
interest of thousands of poor people 
the scandal verges on crime.” 


TRAVELERS WARNS AGENTS 


Circular Decries Payments of Income 
Policies in Lump Sums and 
Outlines Reasons 


The Travelers’ Insurance Company 
bas issued a statement to its agents 
concerning the sale of income policies, 
in which it says among other things: 

“Experience has demonstrated that 
insurance largely fails of its purpose 
when paid in a lump sum. * * * The 
development of income insurance is 
due to the fact that insurance and the 
conservation of insurance proceeds are 
inseparable. The purpose of capital is 
the production of income, but whereas 
the man who has lost capital can gen- 
erally recreate it, the people for whose 
protection insurance is bought hiave 
seldom the ability or the experience to 
do so. In their case the conservation 
of the proceeds of insurance is vital, 
and demends recognition from every 
company and agent as an imperative 
force, already manifesting itself in 
various directions. Many Workmen’s 
Compensation acts decree that the com- 
pensation or pension must be paid not 
in a lump sum, but in the form of an 
income over a stated number of years 
or for life. The disability clause has 
for its purpose nothing less than the 
conservation of the insurance and the 


provision of an income at a critical 
period. 

“Life insurance has reached its pres- 
ent importance, and every intelligent 


man understands its vital necessity, be- 
cause of the persistent education of the 


public by insurance agents and com- 
panies. In the process of educating 
others the insurance companies have 


been educating themselves. They have 
learned that the protective purpose of 
life insurance is in an undue proportion 
of cases defeated by the payment of 
that insurance in a lump sum, and that 
that purpose can only be accomplished 
and the responsibility of the company 
lived up to by making that insurance 
vield an assured and certain income. 
The educational work of agents and 
companies must progress along these 
lines if the responsibilities of both 
companies and agents are to be met 
and insurance is to serve its true pur- 
pose.” 
BOSTON MUTUAL LIFE 

The Boston Mutual Life speaking of 
its activities says, “the first quarter 
of 1917, for speed, makes the first 
quarter of 1916 look like a calm day 
compared to a western cyclone.” The 
company reports a weekly premium 
gain of 52 per cent.; ordinary insur- 
ance gain 142 per cent.; combined in- 
surance gain 92 per cent.; weekly col- 
lection gain 2 per cent.; advances 
gained 15 per cent. and arrears re- 
duced 35 per cent. 


INCREASES OFFICE FACILITIES 

Because of the increase in its busi- 
ness, the Atlantic Life Insurance Com- 
pany has been forced to increase its 
cffice space on the ninth floor of the 
Virginia Railway and Power Building, 
Richmond, Va. In addition, the Com- 
puny has leased a floor in an adjoining 
building now in course of construction, 
to be used for the storage of records 
and supplies, 
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- “Sale” Looked Suspicious to B. F. Hadley, Who Had Turned 
Down Presidency of Company—Superintendent Phillips 
2 on Birdseye’s Preliminary Activities—Nimick 

and Hadley Issue Statements 


First News of Sale of New York Office 
Buildings of Pittsburgh Life and Trust 
Printed by ‘“The Eastern Underwriter” 
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The Eastern Underwriter—in its is- 
sue of April 14—was the first news- 
paper to tell about the sale of the 
Washington Life and St. James Build- 
ings by the Pittsburgh Life & Trust. 
It was the news of the sale of these 
buildings that aroused the suspicions 
of State officials and eventually led to 
the uncovering of the Birdseye financial 
schemes. 

Tipped Off By B. F. Hadley 

The Eastern Underwriter had _ re- 
ceived a letter from B. F. Hadley, sec- 
retary of the Equitable Life of Iowa, 
saying that he thought the:real estate 
deal suspicious, and adding: 

Unless Birdseye cares to give you 
the names of his parties and dis- 
close the source of his finances, 
you would do well to refrain from 
playing up his end of the trans- 
action. 

Upon receipt of this letter The East- 
ern Underwriter endeavored to learn 
from Clarence F. Birdseye and F. A. 
Wallis facts about the real estate trans- 
action but was unable to do so with 
the exception of a statement that the 
Pittsburgh Life & Trust Co. had sold 
the buildings and that tax free 6 per 
cent. bonds had been substituted. In 
its story about the election of Mr. 
Wallis, in whose honor The Eastern Un- 
derwriter has implicit confidence, and 
which election was made a prominent 
feature in the news columns of the 
paper, a few lines were inserted about 
the office building sale. 

The daily papers did not print about 
the sale until several weeks later. 

Playing One Against the Other 
One of the most interesting phases 

of the Pittsburgh Life & Trust scandal 
was the manner in which Clarence F. 
Birdseye, who “bought” the company, 
played one man against another, repre- 
senting to F. A. Wallis that he had 
the endorsement of the Insurance De- 
partment in his movements; represent- 
ing to W. H. Nimick that he talxed for 
F. A. Wallis and a group of “Eastern 
capitalists,” etc. For instance, he made 
quite a point out of the fact that he 
had half a dozen interviews with the 
Insurance Department, and gave the 
intimation that Superintendent Phillips 
was approving various steps leading to 
his deals. Now, as a matter of fact, 
the Superintendent became suspicious 
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of the promoter early in the proceed- 
ings, these suspicions finally crystaliz- 
ing into the uncovering of the deal, the 
discovery about the Southern lumber 
companies, the dummy sale of the of- 
fice buildings and other details. These 
discoveries were made after the stock 
deal had been consummated. 

In regard to the interviews he had 
had with Mr. Birdseye before the 
scandal was uncovered the Superintend- 
ent said this week to The Eastern 
Underwriter: 

While it is true that Mr. Birdseye 
had several conversations with me, 
that, it now appears was a necessary 
part of his scheme to induce other 
people to assume their parts in the 
affair, but any statement that he ever 
mentioned to me directly or indirectly 
of the Dare Lumber Company or its 
bonds, or that he ever mentioned any 
proposed disposition of the funds of the 
Pittsburgh Life & Trust, prior to the 
consummation of this deal, is unquali- 
fiedly false. My activities since the 
discovery of the facts should indicate 
sufficiently that the transaction never 
had the slightest approval from me 
and neither did | have the slightest in- 
timation of the substitution of the Com- 
pany’s assets for other assets. 

Statement By B. F. Hadley 

W. Howard Nimick, former president 
of the Pittsburgh Life & Trust, and 
from whom the State officials, daily 
newspapers and others are demanding 
that he shall pay for his credulity in 
turning the Company over to Birdseye, 
has been trying to shift the respons- 
ibility. In one statement he says that 
he was introduced to Mr. Birdseye by 
Benjamin F. Hadley, secretary of the 
Equitable Life of Iowa, who turned 
down Nimick’s offer to become presi- 
dent of the Pittsburgh Life & Trust. 
Mr. Hadley in a statement said this 
week: 

“My attention has been called to a 
statement given out by W. H. Nimick 
former president of the Pittsburgh Life 
& Trust, regarding the recent sale of 
that Company in which he mentions 
advice given to him by me. The facts 
in the case are as follows: 

“Following the death of the late 
president of the Pittsburgh Life & 
Trust, W. C. McCausland, a director of 
the Company, wrote me asking if I 
would call to see him some time when 


in Pittsburgh. I did so. W. H. Nimicx 
was brought into the conference and I 
was offered an executive position with 
the Pittsburgh Life & Trust. While 
appreciating the honor, my relationship 
with my present Company and the 
pleasure obtained from my work were 
such that I would not consider a 
change, and so advised Mr. Nimick and 
Mr. McCausland. 


Recommended Two Men 

“They asked me to recommend a 
man for the position and I recom- 
mended two men who are now execu- 
tives of very successful companies. A 
conference was arranged with one and 
correspondence with the other, but 
evidently nothing came of the negotia- 
tions. Subsequently, I received a letter 
from Mr. McCausland asking the privi- 
lege of seeing me when again in Pitts- 
burgh. I did not reply to the letter, 
and later a second letter came from 
Mr. McCausland in which he stated 
they were very anxious to see me. 
When passing through Pittsburgh, I 
saw Mr. McCausland and Mr. Nimick. 
They told me that of all the men in- 
terviewed or recommended for the posi- 
tion, none pleased them so much as 
myself and urged me to take an official 
position with the Company, which I 
declined. In fact, Mr. Nimick offered 
me his hand as ‘the future president 
of the Company’ and I said I could 
not shake on that basis. 


Meets C. F. Birdseye 

“Mr. McCausland then asked me 
about Mr, Wallis, mentioned by Mr. 
Nimicx in his interview—Mr. Wallis 
having negotiated with the Company 
several years ago for the position of 
agency manager. A short time prior 
to Mr. Baldwin’s death, Mr. McCaus- 
land and myself chanced to meet in the 
Broad Street Station, Philadelphia, 
when both were coming West, and we 
discussed Mr. Wallis at that time. Mr. 
McCausland at the second meeting re- 
ferred to in Pittsburgh recalled that 
conversation and wanted me to try and 
interest Mr. Wallis in their proposition. 
This I did, and was told of Mr. Birds- 
eye. I met Mr. Birdseye and was not 
favorably impressed with him, and on 
several occasions, when interested in 
an entirely different matter and being 
asked to meet Mr. Birdseye, I refused 
to do so, 

“Later, as Mr. Nimick states, it was 
arranged for a meeting in Pittsburgh, 
and I was asked at some time when 
in Pittsburgh to introduce the parties. 
One of the parties was unable to be 
present and it was arranged that I 
should introduce Mr. Birdseye, who 
was represented as having a plan ‘ap- 
proved by and arranged under the su- 
pervision of Superintendent Phillips of 
the New York Insurance Department, 
whereby several companies which were 
giving concern to the New York In- 
surance Department should be consoli- 
dated.’ 

Knew Nothing About Birdseye 
“T named a date when I would be in 


Pittsburgh and that morning Mr. Birds- 
eye came to the office. I walked over 
to the Keystone National Bank with 
him and told Mr. Nimick that I knew 
nothing whatsoever about him. I did 
not even sit down in the office during 
the conference, and am positive that 
I was not in the presence of Mr. 
Nimic« and Mr. Birdseye three min- 
utes. I knew nothing of the negotia- 
tions and certainly did not vouch for 
Mr. Birdseye. I told both Mr. Nimick 
and Mr. McCausland that the duties of 
my position were such that I positively 
could give no time to other matters. 
Criticised Nimick and McCausland 
“On April 7th when in Pittsburgh to 
meet two men with whom my Com- 
pany had correspondence regarding a 
connection, I talked with Mr. Nimick 





ABOUT TIME! 
Harrisburg, Pa., May 9.—A 
bill creating a commission to 
revise the insurance laws of 
the State was presented in the 
Senate by Senator McNichol, of 
Philadelphia. The commission 
is to consist of two Senators 
and two members of the House 
to be named by the presiding 
officers and three persons to be 
appointed by the Governor. 











regarding the transaction they had 
made and was astonished to learn that 
they had turned over the directorate 
and funds of the Company with a 
flimsy payment, and that the new di- 
rectors had immediately taken an of- 
ficer of the Company to New York and 
obtained a large amount of securities 
from its vaults. I told Mr. Nimick 
and Mr. McCausland, both of whom 
felt that they had a right to sell their 
stock if they so desired, that I believed 
the life insurance fraternity and the 
public would consider that they had 
been entrusted with a_ trusteeship 
which would extend in its obligations 
beyond a point they had considered 
and that in my opinion the transaction 
was a fraudulent one. At that time 
only ten dollars per share had been 
paid. 

“I immediately wired one whom I 
thought would be interested to call me 
on the telephone and imparted the in- 
formation I had received. I also wrote 
a letter to The Eastern Underwriter, 
acquainting them with my suspicions 
and saying in part: 

“Unless Birdseye cares to give you 
the names of his parties and disclose 
the source of his finances, you would 
do wise to refrain from playing up his 
end of the transaction.’ 

Was Assured Transaction Was All 
Right 

“Subsequently I received a letter in 
which I was assured that the transac- 
tion was a proper one and handled 
under the supervision of the New Yorx 
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Insurance Department. That was the 
last I heard of the matter until on May 
2nd when I saw an account of the affair 
in the St. Louis ‘Republic.’ 

“Any interest taken in the Pitts- 
burgh Life & Trust was solely with 
the idea of being of service to its 
directors, and though Mr. Nimick and 
Mr. McCausland voluntarily offered to 
pay any expenses involved, and, as Mr. 
Nimick added, a fee for my services, 
I told them that was not necessary.” 


Nimick Statement 
W. H. Nimick, former president of 
the Pittsburgh Life & Trust Company, 
in a statement endeavored to shift re- 
sponsibility for his connection with the 
sale of stock in the Company, his state- 
ment reading as follows: 


Offered Presidency to Hadley 

For a long time I, and the others who have 
been associated with the company, have been 
secking to get some experienced insurance 
man, of ability and skill, to take charge as 
president of the company. I have felt that 
there was room for such a man to bring the 
company forward to a much higher efficiency 
than it has ever had. With this in view, I 
consulted Benjamin F, Hadley, secretary of 
the Equitable Life Company of Iowa. This 
was in January of this year. After some in- 
terviews, Mr. Hadley suggested that the bet- 
ter plan would be to sell the company to men 
experienced in the insurance business and 
strong financially, who would tbe able not 
only to give the benefit of their experience, 
but also increased capital to the company. 
With this end in view, Mr. Hadley inter- 
viewed F. A. Wallis of New York, of the 
Fidelity Mutual Life, and a man very well 
known and of the highest standing’ in 
insurance circles. We made inquiry in regard 
to Mr. Wallis and heard the best reports as 
to his character. He had been offered the 
appointment of Insurance Superintendent in 
the State of New York by Governor Hughes. 


Talk of Syndicate 


Mr. Wallis became interested in the matter 
at once and, we were informed, was ar- 
ranging to make up a syndicate to purchase 
the stock of the company and take over its 
control. It was arranged by Mr. Hadley that 
Mr. Wallis and a Mr. Birdseye should come 
to Pittsburgh in February and go more into 
detail in the matter; but, instead of Mr. 
Wallis coming, I received a letter from him, 
dated February 13, stating that it was im 
possible for him to be here, but that Clarence 
F. Birdseye would meet ‘Mr. Hadley in Pitts- 
burgh on the following Saturday. Mr. Birds- 
eye came to Pittsburgh and was introduced 
to me by Mr. Hadley on the following Satur 
day, February 17, at which time the matter 
was discussed generally. Mr. Birdseye said 
that he represented Mr. Wallis and other 
Eastern capitalists. He came again on March 
5, and the price of the stock was discussed. 
Mr. Birdseye came again about the middle 
of March and showed me a letter from Mr. 
Wallis, bearing date March 14, 1917, In it 
occurred the following clause: 

“If you can make satisfactory arrangements 
whereby, in your opinion, the new interests 
can be sure that the solvency of the company 
cannot be questioned, that all of its assets 
will be on a basis to carry its reserve liabil 
ities, and that it can do business in the ordi- 
nary way, you should do so at the earliest 
moment possible, because, for reasons already 
explained to you, the matter should be closed 
promptly.” 

The letter also stated that Mr. Wallis’ name 
must not ‘be made public at that time, 


Talked of Conferences With Phillips 


In dealing with Mr. Birdseye, I and my 
issociates dealt with him entirely as the rep- 
resentative of F. A. Wallis, whose position, 
as already stated, was above suspicion, and 
those whom he had associated with him. Also, 
during this period, we received a. number of 
letters from Mr. Birdseye, in many of which 
he referred to extended conferences with Mr. 
Phillips, the New York Superintendent of In- 
surance. On March 28, 1917, prices and terms 
having been arranged by an agreement which 
had (been signed by persons holding a ma- 
jority of the stock, we ‘arranged to make the 
formal transfer of the company to the pur- 
chasers. I may say in passing that we ar- 
ranged that the same price which the ma- 
jority was receiving should be paid to the 
minority stockholders, this right to be ex- 
ercised at any time within six months from 
the date of purchase. 

At that time Mr. Birdseye came to see me, 
accompanied by his counsel, a member of the 
Pittsburgh bar of the highest standing, and, 
in answer to my question as to whether or 
aot he had a certified check for the initial 
payment on the stock, replied that he could 
not have a check certified in advance, as he 
did not know the number of shares to be ac- 
quired, but that he had his pass book on the 
Commercial Trust Company of New York, 
which he exhibited, showing a deposit of $120,- 
00 to his credit, and that the assistant sec- 
retary of that company was with him and 
would certify the check as soon as its amount 
could ‘be ascertained, 


Certified Check Given 


_ The Commercial Trust Company of New York 
is an institution of good standing. We then 
went to the company’s offices, determined the 
number of shares to be transferred and a 
check for the initial payment, as provided by 
contract, of $10 a share, was drawn by Mr. 


Birdseye and certified by the assistant sec- 
retary of the Commercial Trust Company, J. 
C. Watson, whose position and signature were 
certified to me by letter from R. R. Moore, 
president of the trust company. I need hardly 
add that the fact that a bank or trust com- 
pany certifies a check of its depositor is an 
absolute statement by the officer of the bank 
that money represented by the certified’ check 
is actually on deposit to the drawer’s credit 
in the bank at the time of the certification. 

We then proceeded to resign our positions 
as officers and directors and, in turn, there 
were elected the men who accompanied Mr. 
Birdseye from New York and four members 
of the law firm of his counsel, all of whom 
were reputable and well-known members of the 
Allegheny County Bar. Let me say in pass- 
ing, that I may not be misunderstood, that 
I have not any criticism to make upon coun- 
sel or his associates, who I am sure acted 
in good faith throughout the matter. 


Asked to Stay on Board 


This ended my connection and the connec- 
tion of my associates with the Pittsburgh Life 
Company at that time. Mr. Wallis came to 
Pittsburgh on April 4. He called me to the 
office of the company and I took him and Mr. 
MoCausland to lunch. He told me he_ had 
spent a couple of hours going over the affairs 
of the company with the men in the office, and 
asked me and some of my associates to re- 
sume our positions as directors of the com- 
pany. This I said I would do, as did also 
certain of those who had ‘heen associated with 
me on the former board, provided the board, 
as finally constituted, would be personally 
satisfactory to us. Let me call attention to 
the fact that we would not have done this 
had we entertained the slightest suspicion 
as to the solvency of the purchasers or their 
good faith in carrying on the operations of 
the company. 

On April 11 Mr. Wallis was elected presi- 
dent of the company. At this time he gave 
the employes of the company a talk at the 
office and spoke of plans for extending its 
fields of operation and nationalizing its work. 
He also gave a dinner at the Duquesne Club 
that evening for these and others interested 
in the company. 1 understand that I was 
elected a vice-president of the company, but 
was not at the meeting and received no for 
mal notification to that effect. 


Outcome is Surprise 


I had no further knowledge of the affairs 
of the company; there were no directors’ meet- 
ings which I was called upon to attend, nor 
did I have any duties, except purely in 
cidental and immaterial ones, and this, I be 
lieve, was the case with the others of the 
former ‘board who had agreed, at the request 
of Mr. Wallis, to reassume their positions 
The first knowledge which I, and I believe 
the other members of the board, had_ that 
anything had gone wrong was when Mr. Had- 
ley of the New York Insurance Department 
called on me Saturday and apprised me of 
the fact that there had been a_ serious mis 
appropriation of the company’s funds. 

The distress with which we have learned of 
this fact it is useless to attempt to describe. 
The demand made upon the directors to re- 
turn the amount which it is alleged had heen 
unlawfully taken from the treasury of the 
company, amounting to nearly $2,000,000, does 
not seem to us to be based upon either jus- 
tice or equity. In this entire transaction we 
acted after a careful examination had been 
made and in the sincere belief of bettering 
the condition of the company and making it a 
stronger institution. It is not, however, with 
any desire of arguing this question that this 
statement is made, but simply to place before 
the public the simple facts connected with the 
transaction which are not involved, as I un- 
derstand it, in any real dispute, and upon 
which they can draw their conclusions as 
well as we. 


Doesn’t Wish to “Retain Money” 


As to the money which was paid on ac 
count of the stock, amounting to $40 per 
share, and which we now learn was paid out 
of the funds of the company itself, without 
indicating in the least what should be the 
duty of the other directors, I feel that I 
as former president of the company, would not 
wish to retain this money, no matter what 
my legal rights may be in the matter, and, 
when a receiver is appointed, I will send a 
check for the amount so received by me. 


Mr. Wallis Replies to Mr. Nimick 

After reading the statement of Mr. 
Nimick, F. A. Wallis made the follow- 
ing statement to The Eastern Under- 
writer: 


Some months ago Clarence IF. Birdseye rep- 
resented to me that he represented Philadel- 
phia financial interests who had acquired a 
valuable Pennsylvania charter under which 
they could merge and operate a number of 
life insurance companies and a trust company. 
Birdseye said that my insurance work had 
attracted favorable attention and that when 
th arrangements were completed the interests 
he represented might be glad to have me head 
of the life insurance end of the business and 
as such president of the consolidated com- 
panies. He said that the parties in question 
had unlimited capital but that for business 
reasons he could not disclose their names. 
told him that if the details of his plan should 
receive the complete approval of the insur- 
ance departments having jurisdiction, I would 
he glad to consider his proposal. 

Later Birdseye told me that his principals 
were to take over the Pittsburgh Life & 
Trust as the first step in their plan proposed, 
He said that this matter had been laid be- 
fore the New York Insurance Department and 
that he was sure of their approval. I tenta- 


tively accepted the presidency, to take effect 
at a later date, that is May first, provided 
that before I took charge the insurance de- 
partments of New York and Pennsylvania 
should approve the entire transaction, of the 
details of which I had not been informed, 
and that satisfactory terms as to my compensa- 
tion and my relations with his undisclosed 
capitalists would ‘be made. I had een re- 
peatedly assured that prior to the first of May, 
everything would be explained and arranged 
to my complete satisfaction, and I relied upon 
these assurances. These promises not being 
fulfilled, under date of April 27, 1917, I for- 
mally withdrew my acceptancy of the presi- 
dency of the Pittsburgh Life & Trust Co. 

If Birdseye represented to Mr. Nimick, or 
anvone else in Pittsburgh that I was arrang- 
ing a syndicate to take over the stock of the 
company, my connection with the matter was 
wholly misrepresented. As a matter of fact I 
knew nothing of the details of negotiations 
for the stock, the terms upon which it was to 
be taken over, who was buying, or how it was 
to be paid for, I knew nothing of these de- 
tails until they were brought out by the New 
York Insurance Department in conjunction 
with the Pennsylvania ‘Department, their ap- 
eroval having been made an explicit condi. 
tion of my acceptance. 

I deny that I ver gave Birdseye credentials 
to purchase control of the company, or to rep- 
resent me, though I did at Birdseye’s request, 


(Continued on page 23) 





FOR SALE 


INSURANCE LIBRARY consisting of 
Massachusetts, Connecticut, Ohio, 
and Wisconsin Life Reports for 
from fifteen to twenty years, also 
minutes of New York and Wis- 
consin investigation of 1906, and 
various other insurance works. 


Address “Insurance Library” 
care of The Eastern Underwriter 
105 William Street 

New York City 








GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








agents because both are a part of it. 


B. H. WRIGHT, President 


: Additions are made to our ; agency force when the right men are found 


State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 
Incorporated 1844 


The Company that gives complete satisfaction to policyholders and 


SEVENTY-THREE YEARS of faithfulness to every promise made. 
Success for our ambitious representatives is a certainty. 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Agencies 








A Legal 


Home Office: 





Reserve Company 


Are You a Big Producer? Can You Prove It? 
ONE GENERAL AGENT WANTED IN INDIANA 


Fletcher Trust Bldg., 






Indianapolis, Ind. 








W.D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 

Inc. 1851 

New policies with modern provisions 
W.S. Weld, Supt. of Agencies 


Attractive literature 








1850 


Office, 277 Broadway. New York City. 


FINANCE 
COMMITTEE ( WILLIAM H. PORTER, Banker 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


: Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
mission, a renewal interest insuring an income for the future. Address the Company at its Home 


1914 


JOHN P. MUNN, M. D., President 
CLARENCE H. KEBSEY, Pres. Title Guarantee and Trust Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 
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Equitable’s New 
F orms. for Agents 


SOCIETY’S PLANS FOR PICKING 
OUT WINNERS 


Applicants Furnish Pictures, and Tell 
Why They Want to Sell 
Insurance 





The Wquitable Life Assurance So- 
ciety has sent to its field managers the 
new forms for use in the appointment 
of agents which have been adopted by 
the Company, which is one of the mem- 
bers of the Bureau of Salesmanship Re- 
search of the Carnegie Institute, and 
which it believes will go a long way in 
weeding out incompetents among ap- 
plicants for agents. The forms have 


had a good reception by the managers, 
who realize the direct loss, not only to 
the Company but to the agency di- 
rector and to the entire staff, of soli- 
citors who prove unproductive. Un- 
doubtedly, these blanks are a step in 
advance, and will help solve the prob- 
lem that faces all the li.e companies: 
the hiring and firing of solicitors. 
Prepared By W. E. Taylor 

The forms were prepared in the of- 
fice of William E. Taylor, superintend- 
ent of agencies of the Equitable, who 
says: 

“In spite of the careful considera- 
tion that has been given to agency 
appointments our turnover for lasi 
year was beyond what it should have 
been, although resulting in a small net 
increase in our domestic staff. We have 
been endeavoring to improve the ma- 
chinery with a view to the appointment 
of perhaps fewer but better agents, and 
the present indications point to an 
actual reduction in the number of con- 
tracts outstanding by December 31st 
next. In introducing these forms and 
requiring their adoption we are doing 
so with the hope that they will prove 
of much value to all. There is no man- 
ager but that at one time or another 
has felt disheartened because of many 
hours of valuable time spent in train- 
ing material that subsequently proved 
unproductive. Wasted effort on the 
part of a solicitor is unfortunate. 

“It is our desire to limit this waste to 
a minimum and this, we believe, can be 
accomplished if a manager’s time is 
given to the training of only such men 
and women as have .n them the lc.tent, 
but inherent, qualities of success. 

“It is too much to hope that the en- 
closed forms cannot be improved upon, 
and it is our aim to revise them from 
time to time based upon the experience 
of our staff; but in the preparation of 
these forms we have been guided by 
your judgment and have named as the 
fundamental characteristics of success 


the factors that were brought out in the 


replies sent to the Home Office as a 
result of the inquiry made at the Mana- 
gerial M‘eting at Hot Springs in Jan- 
uary last. We are pleased to add that 
the characteristics that received fhe 
highest number of ‘votes’ and which 
are the ones included in the enclosed 
forms tallied almost identically wiin 
the characteristics as recommended by 
the Institute at Pittsburgh.” 


Prospective Agent’s History Blank 
The history blank of the application 
for agency follows: 


Name in full; last name first........ 
TE see Date of DIFER......0045- 
PONOe Wr MN. Colac escteereten beware 
2. Nationality..... Languages spoxen 
i, et ER ener ieee 
Se ee eee 


4. Present occupation............... 
5. Education: Indicate by check 
whether graduate of college, high 


School, or grammar school. Give name 
of last institution attended........... . 


6. Family: Indicate by check whether 
single, married, widower, or divorced 


Dependents—how many? ........... 
7. Social activities: Indicate clubs, 
lodges, military, church or other or- 
ganizations with which at present con- 
nected. (If officer, so state.).......... 
Sg 8 re ere eT ee ere 


8. Health: Indicate by check whether 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


120 Broadway, New York City 


perior, paid business: personal, through 
agents; reason for change. 

12. Contract proposed is for: Whole 
eee OF PORE GEG... cicccvvccs Field in 
which it is desired to operate......... 

13. Finances: Indicate by check 
whether indebted to anyone. Yes, No. 
(If so, to whom and amount)......... 

Indicate by check whether living at 
home, or boarding. 

If former, is home personally owned, 
or rented. 


INTERVIEWER 


INTERVIEWER’S SCALE 


DIRECTIONS: 


This blank is for use in preparing a standard by which to judge relatively of the value of Prospectrve Agents: and one 


és tb be filled out by each Interviewer as his standard. Under each heading disregard every factor except what is indicated by the term. 
Then select that agent who, for example, you rate as Highest for“ Appearance’’ indicate him by name under Highest —10, and m lihe 
manner indicate the agents that you would rate for “’ Appearance”’ as High, Average, Low and Lowest. In the same way classify and 
rate 5 agents under each heading: the same agents may appear under the different headings but will rarely be graded the same. 
That is, agent Smith may be rated as Highest under *‘ Appearance”’ but as Average or Low under “*Industry"’, 


1. Appearance, 


Consider facial exprestion, physique, carriage, clothing, neatness and cleanliness 


Highest 10 High 8 


11. Address. 


Average 6 Low 4 Lowest 2 


? 


Consider voice, manner of speech (whether convincing of persuasive), ability to express himself clearly and briefly 
quiet self-confidence, courtesy, tact, enthusiasm, cheertulness. 


Highest 10 High 8 


111. Character. 


Average 6 Low 4 Lowes 2 


Consider integrity, truthfulness, personal habiis, economy, loyalty 


Highest 10 High 8 


IV. Industry. 


Average 6 Low 4 


Lowest 2 


Consider ambition, initiative, perseverance, systematic effort 


Highest 10 High 8 


V_ Mentality. 


Average 6 Low 4 


Consider natural intelligence, versatility, general education, present insurance knowledge or aptitude to master same 


Highest 10 High 8 


Vi. Value to Society. 


Average 6 Low 4 Lowest 2 


Consider probable value to the Society, giving due weight to all factors, mcluding impression conveyed by“ Hustory blank 


Highest 40 High 32 


Vit. Reports from others. 


Average 24 


Low 16 Lowest 8 


If reports are expected but not received they should be rated as “uncertain” 


Favorable 10 


Date 


D. D. 1hhA 17-8, Based apon Imterviewer's Scale copyrighted by 
Bureau of Salecmanship Kesearch, Carnegie Institute 


Amount of time lost through illness 
within past two years.............6.. 
9. Personal life insurance carried. Old 
line: *$..... Lodge or Fraternal: $..... 
10. Previous business experience 
(other than life insurance) for past 
five years: Name of concern and na- 
ture of business, capacity employed, 
when employed, immediate superior, 
POE. Gr Gs fick ees Seswwiswcsen 
11. Previous life insurance’  experi- 
Name of company, when em- 
where located, immediate su- 


ence: 
ployed, 




















Policy, will be paid. 
SECON 

face of the Policy, will be paid. 
THIR 


T THIS IS NOT ALL 


WEEK throughout the 


North : 
Kansas, Missouri, 





Uncertain 5 








WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 
FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 


D, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 


D, that in case of gn Fy ay —— SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, w e paid. 

BU Y. “The Accident Disability Endorsement FURTHER guar. 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $599 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
eriod of disability. 
should any man be satisfied with a policy that would do less? ; 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
arolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
An opportunity for Life Insurance Salesmen of ability. 


United Life and Accident Insurance Co. 
Home Office, United Life Building 


Unfavorable 0 


Indicate by check kind of property 
owned—personal, or real estate. 

Approximate value, $...........++-- 

Indicate approximately the monthly 
remuneration last received, $......... 
and whether salary, or commissions. 

14. Corporate bond can or cannot be 
furnished. (If one furnished in past, 
give name of surety company.) 


prospective agent 
least fifty 


Remarks: The 
should state here, in at 








Can insurance do MORE? And why 
The cost is low. 


Address: 


- Concord, New Hampshire 





words, why he thinks he will succeed 
as a salesman for this Society. 

DUES oho dscbicsaeed ae 

Signature of Prospective Agent, 

Note: A photograph (a kodak will 
suffice), showing date taken, should ac- 
company this blank; to be returned if 
desired. ‘ 

In all cases where an Equitable rep- 
resentative (other than the general 
agent or agency manager himself) is 
concerned in the appointment of the 
prospective agent, the following is to 
be completed. 

ete cit A ET ee ee 

Contract recommended by 

ROIS TP in oes is ks Pal rcs 
Comment on Prospective Agent’s Blank 

In regard to the prospective agent’s 
history blank the Society says: 

“It has been claimed many times 
that managers frequently ‘go after’ new 
agency material, and that there is an 
impropriety in asking the prospective 
agent to sign an ‘application for 
agency.’ This point we have met in 
the title of the new form. In substance 
the form follows the one that we have 
heretofore used with the addition ofa 
few features of importance, but in one 
particular respect it differs from the 
old form in that we have dropped the 
list of references. It was felt that 
they were of relatively little value, and 
that a man’s past record is a better 
index to his reliability than references 
of his own selection. 

“We attach special importance to the 
last provision of the blank under ‘Re- 
marks’ where the agent is asked to 
state in at least 50 words why he 
thinks he will succeed as a salesman 
for the Society. It is believed that this 
in itself will be a valuable indication 
as to the probabilities of success of the 
prospective agent as his individuality 
and characteristics should be better 
disclosed than in any mere answering 
of questions. 

“The intention is to have one of these 
blanks filled out in the case of every 
agent with whom a contract is consum- 
mated, but temporarily at least we are 
willing that same shall be filed at the 
local office with the agency copy of 
the contract.” 

Letter to Former Employer 

The following is the letter to former 
employer: 

Sir: We are considering the ap- 
ree ee as an 
agent to represent this Society. 

It will not be to his advantage 
to be appointed to this position un- 
less he is fitted to succeed in it, 
and in order that he may secure 
proper consideration will you xind- 
ly give the within questions your 
careful attention and promptly re- 
turn this letter to us in the enclosed 
envelope. 

Yours very truly, 

The answer to each question may 
be indicated by a cross (x) in the 
appropriate brackets. Any addi- 
tional information that would assist 
us in judging the applicant's fitness 
for the position would be apprecti- 
ated; the opposite page may be 
used for this purpose. 

1. The subject of this inquiry 
states that he was in your employ 


operating under the immediate su- 
pervision of 

Does this correspond with your 
record? Yes. No 

2. What was the general 
acter of his duties? 

3. He states that he left because 

Is this an adequate statement? 
Yes. No. 

4. Were you personally acquaint- 
ed with him and his work? Yes. 
No. 

5. (a) How do you rate his in- 
dustry? Highest, high, average, 
low, lowest. 

(b) sfow do you rate his personal 
habits and conduct? Highest, high, 
average, low, lowest. 


char- 
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(c) How do you rate his fitness Reputation. Best, good, average, Of all enlisted men where no other 

for a selling position with our or- based upon: provision is made for taking care of 

ganization? Highest, high, average Personal knowledge of.............. them. In addition to this, the Chip- 

low, lowest. Advice received from.............. pewa Falls Club has agreed to purchase HOME I IFE 


EE EE eS ae 


Interviewer’s Scale 

Every general agent and manager 
has to fill out a form called “Inter- 
viewer’s Scale” which is reproduced by 
a cut in this story. This “Scale” is a 
standard by which to judge of all pro- 
spective agents that come for appoint- 
ment, and one of these blanks is also 
made out by every member of the 
manager’s staff who is engaged in tlie 
employment of agents—-each man to 
prepare his own standard of values. 
The form explains the basis on which 
it is to be prepared. A duplicate copy 
goes to the Society. 

Interviewer’s Blank 

There is also a form called ‘“Inter- 
viewer’s Blank” in which the prospec- 
tive agent is graded by three inter- 
viewers and an average is figured. In 
discussing the “Interviewer’s Blank” 
the Society says: 

“One of these form is to be made out 
in connection with every prospective 
agent following the interview. You 
will note that in the preparation of this 
form the prospective agent is compared 
with the other agents, under each 
characteristic, that you have previously 
selected in your interviewer's scale. It 
is not the intention that this blank will 
be filled out in the presence of the 
prospective agent; it should be done 
immediately following an _ interview, 
but the interview should be conducted 
in such a manner as to enable the in- 
terviewer to judge of the prospective 
agent from the standpoint of each char- 
acteristic. 

“Where practicable, each prospective 
agent should be interviewed by more 
than one person, in which case each 
interviewer should make out a separate 
blank. 

“By the use of these forms it is not 
expected so much that the managerial 
staff will be enabled to invariably ‘pick 
the winners’ but rather that they will 
be of service to the staff in helping 
them avoid doubtful appointments. And 
it is our purpose to review the judg- 
ment of our staff from time to time in 
the light of the actual results of the 
various appointees to see how correctly 
a manager is able to forecast the prob- 


abilities of success in the individual 
case, 

“You will note by reference to the 
scale that a prospective agent who is 


rated as but ‘average’ under each of 
the different headings will have a total 
of 59 to his credit as against a possible 
100. We do not propose to lay down 
a definite rule that no agent shall be 
appointed who shall not measure up to 
this average, but, generally speaking, 
it would seem as though that would be 
the logical conclusion. 

“The interviewer’s blank is to be 
kept at the local office with the agency 
copy of the agent’s contract on file.” 

After the Appointment is Made 

Finally, there is an “Appointment and 
Digest Blank,” after the agent has 
passed the test. The information on 
this blank follows: 


Agent’s name in full; last name last 


I es erectile ara wore Bain wb ieee a ariiane @ 
Residence address..........cccsssee 
te ee eee 
ae pS 


Languages spoken (besides English) 


Education. Graduate of college, high 
school or grammar school. 


Family. Single, married, widower or 
divorced. ’ 
ONIN. pbiacabecdueh Weleoekwca 
Health. Good, fair or poor, and note 
any physical infirmity................ 
WONG:  Siccecscs Personal life in- 


surance: Fraternal..... 
Occupation past five years: 
Previous life insurance experience 
(name companies and when.) 


Contract is for whole time; part time. 
If part time, indicate other occupation. 
New appointment or re-appointment 
(a former agent counts as “New” if he 


has been out of the Society’s service 
for one year). 

Contract: 

IS Slike aia ern aid Bae 

BOCCIVG sik cccaessas ee 


Source through which agent was se- 
cured: 

(a) Result of a circular sent to..... 
gra Aaa (policyholders, bank cashiers, 
medical examiners, etc.) 

(b) Answered 

(c) Suggested by another’ agent 
CR Rs id ois aRedd wins sees 

(d) Result of personal canvass by 

RR re re er or eee ren ee ree 

Agent is, is not, to take the corre- 
spondence course. 

Agent will be assigned for joint work 
OF TSO. BB i ok cic nce VERE so ceweees 

Application for bond with remittance 
for premium is herewith attached. 

Appointment has been reviewed by: 
NNN, odus somew aces DO 265 c25eae8 
Hat, PPOGRCHON THE FP sco oie cc sce ween 

The approval of this contract is rec- 
ommended by 


ONE 6. otra sess Saveieces 


CITIES PAYING PREMIUMS 
is Being Done in Wisconsin to 
Protect Soldiers’ Life 
Insurance 


cities of Wisconsin, through 


What 


Several 
their business men’s organizations or 
commercial clubs, have practically de- 
cided to pay the premiums 
of their soldiers who have and will be 
called to the service of the country in 


The Commercial Club of the city 


insurance 


war. 
of Platteville has a plan before it this 
every member in the 

National Guard re- 
At the present 


week to insure 
company of the 
cruited in that vicinity. 


time a census is being made of the 
enlisted men in Wisconsin who carry 
insurance. As soon as this data is 


complete Insurance Commissioner M. 
J. Cleary will submit the lists to each 
city and will confer with local organi- 
zations to have all insurance kept up. 
It is the plan of the Commissioner to 
have no enlisted man lose his insur- 
ance, through lack of money to pay his 
insurance premiums, because called to 
the defense of the country. 

“T have had the matter of carrying 
out the general feeling that the public 
should assist the enlisted men under 
discussion with a number of differ- 
ent organizations,” said Commissioner 
Cleary in discussing the matter. “In 
the city of Madison a number of men 
have suggested, and, in fact, agreed, 
that when the life insurance census is 
completed they will take up the matter 
of ‘providing for the premiums of men 
who are not in a position to take care 
of themselves, or who have no benefi- 
ciary or relative to take care of them. 
I am also advised by the Rotary Club 
of Wausau that they have agreed to 
pay the premiums on all policies of 
men in the Wausau company where no 
other arrangements have been made 
for taking care of those premiums. I 
am also advised by the Commercial 
Club of Chippewa Falls that that or- 
ganization is guaranteeing the premium 





An Office doing business in Eastern 

Pennsylvania could use a good Life 

Insurance Company in. this territory. 
Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








$1,000 of life insurance for each en- 
listed man who has no insurance and 
to take care of the premium during his 
term of service.” 

Aside from explaining this plan to 
the different cities in letters, Commis- 
sioner Cleary has made no speaking 
campaign on the question in the differ- 
ent cities. He will do so, however, as 
soon as the insurance military census 


of Wisconsin companies has been com-. 


pleted. 

Edgar J. Rossman, of Hudson, N. Y., 
has purchased the insurance business 
of Eugene D. Smith. 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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E have room just now for two or 

three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 


real opportunity, then it’s up to you. 
Would you e to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE Co. 
By the State of Texas, June 28, 1915 

“*It is noteworthy that this Company was organized without any promotion expenses.” 

‘*I beg to report further that I find the Company in excellent financial condition.” 


‘*The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision. 


Home Office, DALLAS, TEXAS 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. -. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 
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New York Life to 
Write Aviators 


$2,000 MAXIMUM AND $25 EXTRA 
PREMIUM PER THOUSAND 








New Clauses of Aetna Life and Massa- 
chusetts Mutual—Latter’s 7, 
Per Cent. Extra 


The ‘New York Life is now insuring 
aviators. A letter written by the Com- 
pany to Charles D. Wolcott, chairman 
of the executive committee of the na- 
tional advisory committee for aero- 
nautics, says the Company will write 
this class at a maximum of $2,000; 
$25 extra premium a thousand per an- 
num. So far as applications above $2,- 
000 are concerned the New York Life 
will consider them with a clause pro 
viding for the return of the reserve 
in the event of death at any time, due 
directly or indirectly to engaging in 
aviation. The New York Life’s letter 
to Chairman Wolcott signed by Actuary 
Hunter: 

Dear Sir: Referring to my letter of 
the 9th instant, I take pleasure in giv- 
ing you the plans on which we are 
willing to insure aviators. 

Aeronauts, aviators, and men en- 
gaged in the manufacture of such de- 
vices who occasionally fly, provided 
they do not give exhibitions and do 
not undertake trick flying, will be con- 
sidered for a maximum amount of $2,- 
000 with an annual extra premium of 
$25 per thousand, together with a war 
clause. The extra premium will be 
eliminated from the policy one year 
after they have given up flying either 
as an occupation or as a pastime, sub- 
ject to evidence of insurability satis- 
factory to the Company. A _ refund 
will be made of the extra premium 
paid during that year. 

The war clause provides for a single 
extra premium of $100 a thousand in 
event of engaging within two years 
from the date of issue in any military, 
naval, red cross or other relief service 
outside the boundaries of continental 
United States. (The boundaries of 
continental United States are defined 
to include the waters within three 
miles of the coast line, but do not in- 
clude the Panama Canal Zone.) If the 
insured does not pay the extra pre- 
mium, and dies within the first two 
years from the date of issue of the 
policy as the result, directly or indi- 
rectly, of engaging in the service al- 
ready mentioned, the insurance is 
limited to one-fifth of the face of the 
policy. 

The foregoing provisions would not 
apply to persons who are in the serv- 
ice of, or who volunteer for service 
with a foreign power. 

The Company does not issue to per- 
sons in hazardous occupations the so- 
called disability benefits or double in- 
demnity benefits. 


Aetna’s Clause 


The Aetna Life has adopted the fol- 
lowing clause: 














44 MILLIONS from 42 AGENCIES 














| THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 























i| e 
New England Mutual Life 
Insurance Company 

BOSTON, MASS. 
Any language in this policy to the 1. Are you a naturalized citizen of 
contrary notwithstanding: If the in- the United States? 


sured shall within two years from the 
date hereof engage in any aeronautic 
or submarine service or expedition, or 
shall in any time of war within two 
years from the, date hereof engage in 
any naval service, or in any military 
service outside of the continental 
limits of the United States of America, 
the provisions herein for permanent 
total disability and for double indem- 
nity in event of death shall immediate- 
ly cease and be void, but all other pro- 
visions of this policy shall remain in 
force, provided that prior to any such 
engagement; or within ten days there- 
after notice shall be given to the Com- 
pany by or on behalf of the insured, 
and an extra premium of five per cent. 
of the sum insured under this policy 
shall be paid to the Company or its 
authorized agent, and annually there- 
after during its continuance, subject to 
the thirty-one days of grace applicable 
to regular renewal premiums; other- 
wise, such service will render this 
policy—including not only the original 
insurance, but also the provision for 
extended insurance and paid-up policy 

-null and void, except for the legal 
reserve then existing. If for any en- 
gagement or service described in this 
section the disability or double indem- 
nity feature has ceased or become 
void, the Company will restore the 
same after such engagement and serv- 
ice is discontinued upon being fur- 
nished with satisfactory evidence of 
the good health and insurable condi- 
tion of the insured, provided the policy 
is otherwise in full force. 

If the insured does not continue in 
such service, said extra premium will 
not be required after the expiration of 
the year for which it has been paid, 
and if this policy shall lapse by reason 
of the non-payment of the regular 
premium no risk shall thereafter be 
covered by such extra premium, and 
the unearned portion thereof will be 
returned on demand. 

Massachusetts Mutual’s 7! Per Cent. 


Extra Premium 


The following supplemental state- 
ment to the Massachusetts Mutual 
Life Insurance Company as part of 


application for insurance in that Com- 
pany has been adopted. 





in 1916. 





Business Attending to Business 


General business is prosperous and the public confidence is proof against all alarms. 
Our deliveries for the first three months were much larger than for the first quarter 
Patriotism requires that business shall attend to its business with the utmost 
zeal, that the stability of finance may remain unshaken; even as patriotism requires 
that every American shall support the government by such means as are his to con- 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 





2. Are you a member of any mili- 
tary or naval organization? 

Oe ERGs e5 wee ue kw oa haa ca hala 

3. Are you now subject to recall as 
a reservist by a foreign country? 

ah taiadtavitsswearcchackedut 


4. Do you possess property in a for- 
eign country? 


If so, name of coun- 
try. 
Oe, bs tithe taakwauerEwedeeieswuwen<s 
5. ‘Would you respond to any call or 
appeal for military or naval service 
from such country? 
Dobe Se sp ie ip otek pha Shea cok a ee inca hie no acai 
6. (Have you any intention of en- 


listing in the army or navy, or 
tional guard, or naval militia, or 
joining any military or naval 
zation? 

. Waeuy Whee ee Ree ee bss Bieineees 


7. Do you agree that any policy the 


na- 
of 
organi- 


Company may issue upon the appli- 
cation of which this statement is a 
part shall contain the following pro- 
vision? 


If within five years from the date of 
issue of this policy insured shall en- 
gage in military or naval service in 
time of war outside of the continental 
boundaries of the United States (in- 
cluding the Panama Canal Zone, 
Porto Rico, Hawaii, and the Virgin Is- 
lands) the liability hereunder shall be 
limited to the reserve value of the 
policy less any indebtedness to the 
Company on account of or secured by 
the policy, unless the insured within 
thirty-one days after entering upon 
such service shall give written notice 
to the Company and shall pay an extra 
premium, at the rate of seven and one- 
half per centum per annum of the sum 
insured by the policy, for that fraction 
of the current policy year from the 
date of entry upon such service to the 
end of said policy year and, thereafter 
on each anniversary of the policy year, 
during the continuance of such service 
in time of war, an extra premium of 
seven and one-half per centum of the 
sum insured by the policy. If death 
occurs during the said period of thirty- 


one days and the extra premium shall 
not have been paid, such non-payment 
shall not limit the liability under this 
policy, but the extra premium due 
shall be deducted from the amount 
payable hereunder. Any extra pre- 
mium after the first shall be subject to 
the grace provision of the policy. If the 
aggregate extra premiums be in excess 
of the claims through war or disease 
incident to camp life, a refund will be 
made as determined by the Company. 
This provision is im lieu of the military 
or naval service clause printed on the 
first page of this policy, which clause 
has been stricken from the policy. 


Standard’s Position 

The Standard Life of Pittsburgh 
said: “We have adopted a war clause 
which we feel meets with our require- 
ments in a better way than the clause 
recommended by the conference com- 
mittee. We have, however, written to 
the representative of this committee 
stating that if a number of insurance 
companies representing 75 per cent. 
of the total insurance outstanding in 
the United States accept the war 
clause recommended by the _ confer- 
ence that we will feel inclined our- 
selves to change the clause which we 
have already adopted and use the one 
as recommended.” 


Subscribe to War Loan 
The Metropolitan Life Insurance 
Company has subscribed for $2,000,000 


worth of the “Liberty Loan” bonds. 
The Company also is making to its 
employes, other than officers, number- 
ing 20,000 in the home office and 
throughout the country, this proposi 
tion: The Company will loan to em- 


ployes who may wish to subscribe for 
these bonds up to 90 per cent. of their 
face value, taking the bonds as col- 
lateral, the loan by the Company to 
bear the same rate of interest, 3% péer 
cent., as the bonds, and to be repaid 
to the Company in installments any 
time during the current year. 

Upon learning that the rush of ap- 
plicants for physical examination was 
so great that the physicians could not 
handle it, the Metropolitan offered the 
loan of its examination facilities to 
the Government, as a result of which 
more than 250 men have been examined 
at the Company's building. The Com- 
pany has also loaned a great number 
of stenographers to one of the women’s 
relief organizations. 

$5,000,000 Subscriptions 

The Mutual Life has participated to 
the extent of $5,000,000 in the “Liberty 
Loan.” 

Participation of the New York Life 


in the “Liberty Loan” is the same 
amount. 
The Equitable subscription is $2, 
000,000, 


The Home Life, of New York, bought 
$500,000 of the “Liberty Loan” bonds. 
The Travelers will take $1,000,000. 
Wolfe Getting Information for 
Government 
S. Herbert Wolfe has been appointed 





Assets 
Liabilities 


Surplus 





NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 
ssuboneewstrd $66,426,040.82 


eee reer eeeeeee 


eee seer eee eee eeeeeeeeeeee 


eee eee enee 


cbemevetine’ $212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 


62,268,494.36 
$ 4,157,546.46 
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by the Federal Government Special 
Agent of the Department of Labor to 
investigate and report on methods of 
compensating the dependents of en- 
listed men in the military and naval 
forces of the United States. 


Germania Life’s Plan 


The Germania Life’s plan for the 
National Economic Mobilization of Life 
Insurance Policyholders has attracted 
wide and favorable attention. The 
Company will extend the Germania 
service features by a campaign of in- 
formation on subjects having to do with 

1. Health of the policyholder and his 
family. 

2. Fousehold economics, 

3. Insurance. 

Bulletins telling how each  policy- 
holder, his family and his friends can 
take an active part in national eco- 
nomic mobilization will be sent out on 

1. Health of the policyholder and his 
family: (a) Personal hygiene; (b) 
physical exercise; (c) household diets; 
(d) child hygiene; (e) health service 
for policyholders, new and old. 

2. Household economics: (a) House- 
hold budgets and family incomes; 
(b) thrift campaigns; (c) vegetable 
gardens. 

3. Insurance: (a) How to take care 
of the beneficiary; (b) how much in- 
surance should be carried; (c) how 
to keep a policy in force. 

Southland Life’s Plan 

The Southland Life of Dallas adopted 
a clause on April 30, “Policies issued 
before May 31, 1917, are free from 
restrictions.” 

A ten-year period is covered by the 
war clause, “Engaged outside the con- 
tinental United States the extra pre- 
mium is $100 on the thousand.” 


Illinois Life Conditions 


Under the terms of the Illinois Life 
war clause the policyholder who enters 
military or naval service has the op 
tion of notifying the Company of such 
service and preserving his insurance 
for the full amount by the payment of 
the required extra premium; but, if 
he fails to give such notice he is auto- 
matically granted, during the continu- 
ance of his war service, -‘insurance 
equal to one-fourth the total amount 
insured under his policy, and full in- 
surance henefits will be restored to 
him after his discharge from service. 
Prudential Investigating Mexican 

Mortality Experience 

The Prudential is now investigating 
its mortality experience in connection 
with the recent operations in and about 
Mexico and expects to return extra 
premiums received on that account. 
Regarding the present war it says: 
“It is our purpose to investigate care- 
fully our mortality experience after 
the close of the present war for the 
purpose of determining if the extra 
premiums paid on account of military 
and naval service have been more than 
sufficient to cover the extra risk. If 
such should be found to be the case, 
the excess extra premiums will be re- 
turned to the policyholders entitled to 
them, provided they continue their 
policies in force at least six months 
after the close of the war.” 

The Royal Union of Des Moines is 
charging one per cent. within con- 
tinental limits; 10 per cent. outside 
continental limits; 25 per cent. for 
aviators. 


Phillips Approves Astor Recommenda- 
tions 


Superintendent of Insurance Jesse S. 
Phillips announced on Saturday that 
he had approved the so-called uniform 
“war rider” for life insurance policies 
adopted recently by the special com- 
mittee of the National Convention of 
Insurance Commissioners and a special 
committee representing life insurance 
companies. When such riders are pre- 
sented by the various companies pur- 
suant to statute, they will receive 


formal department approval. 


Great Southern Men 
Meet in Houston 


SEVENTH ANNUAL SESSION OF 
COMPANY CLUBS SUCCESSFUL 
Joint Convention of $200,000 and $100,- 
000 Organization Proves Profitable 
in Business and Social Ways 





The seventh annual joint meeting of 
the $100,600 and $200,000 clubs of *he 
Creat Sovthern Life, of Houston, con- 
vened at the home office Tuesday 
morning of last week. 

The preliminary session was called 
to order by Vice-President Charles 
Loedeker. Vice-President Stepuenson 
of Dallas, took the floor and presented 
‘o the management of the Company a 
iife-size, oil portrait of President O. 5. 
Carlton, cn behalf of the members o;7 
the Dallas branch office. The portrail 
is the work of the Russian artist, Peter 
Plotkin. 

Mr. Stephenson gave a short sketc’ 
: the career of O. S. Carlton, covering 
a period of nearly thirty years or 
since he entered the life’ insurance 
business. Mr, Carlton’s speech of ac 
ceptance was received enthusiastically 

Homer Gaddy, of Beaumont, then 
voiced the sentiment of the agents 
wien he gave Dr. J. H. Florence, 
medical director of the Company, a 
generous share of credit for the suc 
cess of the Great Southern. On be 
balf of the agents, Mr. Gaddy present 
«a to Dr. Florence a handsome and 
valuable solid gold watch bearing the 
trade mark of the Company. 

After an informal luncheon at te 
liice, the business meeting of the two 
clubs was called to order by President 
Carlton. He announced the officers of 
the $200,000 club as follows: presi- 
dent, Wm, Hargis Walker; Ist vice- 
president L. M. Generes; 2nd vice- 
nresident. J. Y. MecQuigg, Jr.; 3rd 
vice-president, S. W. Carothers. Other 
members of the club are J. R. Parks, 
I. L. Cain, J. H. Caddy, V. R. Ferguson, 
David Schwartz, T. W. Lovett, J. F. 
Wellington, Elmer Abbey and R. L. 
Eains. 

Officers of $100,000 Club 

Officers of the $100,000 club were 
announced as follows: president, G. O. 
Harris; Ist vice-president, T. J. San- 
dridge; 2nd vice-president, Vernon 
Major; Srd vice-president, M. C. Talbot, 
Other members of the club are H. 
Waddle, Sam Maroney, Jas. A. Stepien- 
son, E. C Brandenburg, G. F.. Pierce, 
1. D. Getteh, Fred Boothe, C. W. Lam- 
berth, J. C. Kirby, KR. A. Peak, J. D. 
Hefley, Sr., J. R. Railey, F. J. Illig, 
E R. Pierce, G. F. Wear, A. H. Brodie, 
A. J. Jordan, J. E. Brown and T. E. 
Cranfill. 

After the announcement of the club 
officers, President Carlton sprang a 
very pleasant surprise on the agents 
in the shape of two entirely new and 
attractive policies and a new rate 
book. The new policies contain many 
valuable and attractive features. 














Founded 1865 


The PROVIDENT 


Life and Trust Company 


OF PHILADELPHIA, PA. 


What do most men fear? 


An insufficient income for 
their wives and children 
if they die, and for their 
own old age if they live. 


WE WILL INSURE THE 
INCOME IN EITHER EVENT. 


Write for Information 




















E INSURANCE COMP. 


OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 


THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 








The daylight hours of the second 
and last day of the meeting were de- 
voted to sight-seeing and other pleas- 
ures. Fifty automobiles were placed 
at the disposal of these attending the 
conventioy. Leaving the home office 
nromptly at ten o’clock the entire 
party made a trip to Houston Harboi 
and the turning basin where about an 
hour was devoted to the inspection of 
the interned Austrian steamers and 
other ocean-going vessels. From there 
the party drove to Clear Lake Inn, 
about thirty miles down the channel, 
where an elaborate shore dinner was 
served, 

One of the most enjoyable agency 
meetings ever held by the Great 
Southern closed with a banquet at the 
Rice at 7:30. Cash prizes as provided 
hy the rules of the clubs were given 
the club. officers. The ‘presentation 
speeches were made by John T. Scott, 
treasurer of the Company. 


HARDEE WITH P. M. 

Theodore Hardee, formerly chief of 
the Liberal Arts exhibit of the Panama- 
Pacific International Exposition and 
acting director of exhibits and special 
days, has joined ‘Manager’ Stearns’ 
agency at San Francisco, specializing 
cn health and accident policies. For 
many years Mr. Hardee has been in 
quasi public work and social better- 
went organizations. At one time he 
was secretary to the executive commit- 
tee of the National Civie Federation, 
leter going to the St. Louis Exposition 
«3 commissioner to the Orient, and then 
to the Lewis & Clark Fair in charge of 
the exhibits. While in New York City 
he gained valuable insurance exper- 
ience, making a good record as a con- 
sistent producer. 


MILLION A MONTH 
The New York City general agency of 
the Mutual Benefit Life, headed by lL. 
A. Cerf reports its paid for business for 
the first four months of 1917 as $6,628,- 
604. 





The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts coan- 
tain the most up to date clauses 
known to the Seouenmas World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies, Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company 
of Pittsburgh 
FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 











Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








started. 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
















ORGANIZED 1871 
Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 
OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1916: 


PINE: kDa sng cbs¥s ash ye aes hiapedease takseheae bas anocascawarncEktasiotadpeagensnent $14,464,552.23 
FS Se ERNIE NT AE EAE CEE, A EE LE CS CE. 12,436,717.56 
RR IESE ERE ESS RECIENTE Cra ee aye 2,027 ,834.67 
Insurance in Force 118,349,212.00 
Payments to Policyholders since Organization. ............sceeeeceecsececceeeeees 18,119,172.50 
Se SS SED TOE IU an okicttncd cede dieses cccnnicnsevcsencad ,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








Speaking at the an- 
How nual convention of 
to Conserve the Insurance Super- 

New Business intendents at Cincin- 

nati, A. F. Sommer 
of the Metropolitan Life Insurance Com- 
pany outlined interesting and practical 
methods on the conservation of busi- 
ness. In the course of his remarks he 
said that to undertake to have a low 
lapse ratio, both with respect to new 
and old business, requires attention for 
more than a matter of months, or even 
a year. It must, in the final analysis, 
be part of the education and training 
of men in getting the business. That 
cannot be a matter of weeks or 
months. Teach men that you are in- 
terested only in good business and 
that you will pass no other kind. 
Don’t hesitate to destroy an applica- 
tion. Refuse to entertain it, if in the 
judgment of your deputies or your 
self, it does not represent business 
that will persist. 

Cases which you refuse to consider 
favorably, have carded and make a p?r- 
manent record of them in your repeat- 
er cabinet, in order to prevent some 
one else writing them later and trans- 
ferring them to the agent controlling 
the debit where the people reside, from 
whom you previously refused to ac- 
cept the applications. Investigate per- 
sonally or by a deputy every applica- 
tion of doubtful character. Let the 
agent know the result. 

Personally review every application 
submitted to catch errors, undesir- 
ables and large premiums. Let no ap- 
plication pass unless carefully checked 
with your repeater cabinet. Hold up 
every case that has a previous lapse 
history until such history is explained 
to your eat re satisfaction. Continuing 
he said: 

“My practice is not to accept an ap- 
plication on a risk who has previously 
lapsed policies twice, unless at least 
ten weeks are collected on such ap- 


plication; and even then it must look 
very good. 
“Be on your guard as to applica- 


which call for a 25-cent  pre- 
mium or more, unless for policies on 
lives well advanced in years, where 
the amount of insurance involved is 
not large. 

“When a 25-cent application is finally 
submitted, it is usually wise to _ is- 
sue two policies—one for 15 cents and 
one for 10 cents—-on the theory that 
in the event of lapse, you can often 
save one of the two. 

“At young ages even a 20-cent ap 
plication may be looked upon with 
caution, and you may go so far as to 
say that with young single persons 
having no one but themselves behind 
the application, they may well be 
limited to 10 cents. 

“In the event of two agents, each 
seeming to feel that he has a prior 
claim to a given case, do not permit 
them to take the decision into their 
own hands by each writing an appli- 
cation, one of which will lapse. Let 
the first application submitted go 
through, and then let the second man 
come to you for adjustment of his 
claim. If he is entitled to it, let the 
policy, both first and second column, 
be credited to him: If you have agents 
having an excessively high new lapse 
ratio, have every one of their appli- 
cations inspected by a deputy before 
submitting them to the doctor. 

“On the issue of a policy, insist upon 
immediate delivery and collections in 
advance. Much business is killed by 
failure to place promptly, thus start- 
ing it out in arrears, rather than in 


tions 


advance. If a policy cannot be placed, 
or it gets two or three weeks in ar- 
rears, or whenever a policy is refused, 
insist upon its being reported on the 
lapse schedule at once, so that you 
and your lapse deputy have a chance 
to save it. 

“Exact from your deputies the closest 
kind of supervision of the collection 
books, with a view to watching the 
new business. 

“Take up from time to time with 
your weaker men their shortcomings. 

“Publicly commend men for doing 
good work. 

“When a policy is lapsed, agitate, 
and keep on agitating revival. Com- 
mend a man for reviving new business. 
Don’t permit the lapsing agent, or 
other men, to re-write new business, 
but, whenever possible, insist upon re- 
vival instead. <A careful analysis will 
show that a district’s high lapse, both 
in old and new business, comes from 
comparatively few men. To. train 
these men in particular along right 
lines is of prime importance. Create 
and cultivate a desire and tendency in 
your men to come to you and discuss 
the merits of doubtful cases before 


they are submitted. Eternally build, 
and keep on building up the moral 
side of your mens natures,” 


HURLEY ON TRADE JOURNALS 

Kdwin N. Hurley, who recently re 
tired as chairman of the Federal Trade 
Commission, says regarding trade jour- 
rals in his book, “The Awakening of 
lsusiness”: 

“American business men do not real 
ive the value which trade journals and 
iechnical magazines may be to them in 
increasing the efficiency of their fac 
lories and giving them a broad, com 
prehensive view of their business. Our 
‘rade journals and technical papers are 
the best in the world, and they should 
be encouraged and supported by our 
eusiness men. Copies should be placed 
where employes can see them, and they 
hould be urged to read and_= study 
them. These papers are preaching the 
xospel of sound business on practical 
lines, and are helpful, not only to busi- 
vess, but to the country as a whole.” 








| 











Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the Company - By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 
8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per 
Assets. 


day in Increase of 


JOHN R. HEGEMAN, President 








Court Rules Notice 
of Lapse Insufficient 


JUSTICE BIJUR DECIDES CASE 
AGAINST INSURANCE COMPANY 


Holds That Words Printed on Back of 
Letter is Not Legal Cause for 
Cancelling Policy 
Supreme Court Justice Bijur has 
handed down a decision in the case of 
McDonald, vs. the Insur- 


which will prove of con- 


Aetna Life 
ance Company, 
insurance 
world, fe: it appears” to ‘tablish 
a precedent. The plaintiff sued to re- 
cover upon a life insurance policy, the 
defense being failure to pay premiums 
within the appropriate time. Plaintiff 
asserted that no notice as required by 
section 92 of the insurance law was 
given to the assured. The section states 
definitely that no policy shall be for 
feited for non-payment of premiums un- 


siderable interest to the 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 


’ 








less due written notice shall have been 
given. Justice Bijur held that the notice 
of forfeiture printed on the back of the 
usual routine notice, did not constitute 
a legal notification of lapse, not being 
part of the formal notice that premiums 
‘vere due, In his opinion, the Justice 
says in part: 

Section 101 of the Insurance 
Law enected subsequently to sec- 
tion 92 provides that every policy 
of insurance shall contain a _ pro- 
vision that the insured is entitled 
after the first year to a period of 
thirty days’ grace for the payment 
of any premiums, with the right on 
the part of the insurance company 
to charge 6 per cent. per annum 
interest during the period of grace. 
The notice sent by the defendant 
to the insured in the instant case 
is in the form of a card. ‘The fol- 
lowing words, and no others, ap- 
pear on the face of this card: 

“Form No. 334. Edition Oct., 
1910. Advance notice of premium 
as required by laws of New York, 
North Carolina and _ Louisiana. 
(March 1), 191(6). Dear Sir—You 
are hereby notified that the pay- 
ment of ($49.05) on Contract No. 
(432024) in the Aetna Life Insur- 
ance Company, of Hartford, Con- 
necticut, will become due on the 
(2d) day of (April), 191(6). B. F. 
Reinmund, manager. Room 406, 


Essex Building, cor. Clinton and 
Beaver streets, Newark, N. J. 
(three dotted lines for the name 


and address of the insured). For 
cash policies with annual divi- 
dends.” 

The words in parenthesis are 
written and the balance printed. 
The back of the card bears the 
following printed inscription: 

“Thirty-one days’ grace are al- 
lowed in the payment of pre- 
miums, but interest at 6 per cent. is 
charged for the time deferred, and 
practically it is better to pay 
promptly when due. Unless such 
payment shall be made to said 
company or its duly authorized 
agent in accordance with the 
above notice, the contract and all 
payments thereon will become for- 
feited ard void, except as to any 
right that may have accrued to an 
extension, a surrender value or 
paid-up policy, as in the contract 
provided. Before the premium be- 
comes due we will endeavor to 
send you the usual detailed state- 
ment showing the amount of cash 
that will be required after deduct- 


(Continued on page 23.) 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 


Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 


copies, 15 cents. 


Entered as second-class matier Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. : 


PICKING AGENCY WINNERS 

The new forms of the Equitable Life 
Assurance Society for agents, by which 
the Society hopes to pick the winners 
among agents who apply to sell insur 
ance, are reprinted on other pages of 
this paper. They are a decided step 
in advance, and although tentative, and 


to be further improved, there is no 
doubt but what they will result in a 
better class and fewer agents. Other 


companies are contemplating the adop- 
tion of blanks along somewhat similar 
lines. 

Some of the novelties in the blank 
which catch the eye at first glance are 
the requirements of a picture the 
applicant, the writing by him of a fifty 
and in 
personal affairs, 


of 


word or longer statemeat, 
formation about his 
including whether he owns his home. 
The interviewer's test, which is 
by three men, the outstanding qualities 
of the agent being checked up and com- 
pared, will go a long way in keeping in- 
competents or men unqualified for life 
insurance off the Company’s roll. 


made 


Of course, considerable stress is laid 
upon a@ man’s appearance, dress, manner 
of speech, and other qualities that 
form impressions on the part of the pub- 
lic, and it will be important know 
whether the life insurance companies in 
these tests are not laying too much 
stress on appearance and first impres- 
sions. Many of the most successful life 
nsurance men do not make so favorable 
an impression on first interview as do 
others less successful, while a weak- 
ness in the may bea that 
men, or others of breeding, who 
turally have acquired more polish than 
the man, walk 
away with ratings to which they are 
not entitled. This will happen if too 
much stress is placed on personal ap- 
pearance rather than upon those parts 
of the blanks relating iniiiative, 


to 


tests coilege 


na- 
self-made 


young may 


to 
energy, grasp of affairs, etc. 
The only way the efficacy of the 


blanks can be decided, of course, is by 
trying them out, and this the Equitable 
and some other companies, with similar 
forms, will do from now on. The agency 


managers are enthusiastic about the 
new forms. 
THE RATE CONFERENCE 


One of the most hopeful signs of the 


conference this week of fire insurance 


men with reference to the necessity of 
higher rates and lower expenses is the 
reception given the news of this gather- 
So far as The East- 
discover every- 
of the work 


ing and its motive. 
ern Underwriter can 
body heartily approves 
being done by the conferees and recog- 
nizes its necessity. 


INSURANCE WAR TAX 

The report of the Ways and Means 

Committee on the insurance end of the 

war tax will found on page 18 of 
this paper, 


be 


CHILDS ON WAR HAZARD 

In a letter to Commissioner Mans- 
field, President Childs, of the Columbian 
National, says that in his opinion the 
conference recommendation extra pre- 
mium of $37.50 is inadequate to cover 
the hazard. He bases his conclusion 
on the predictions of the press that 
practically all of our army will be sent 
abroad. 


GROUP WAR POLICY 
Herbert N. Fell, a life insurance man 
cf 71 Broadway, in a letter to the New 
York “American,” says one company 
ie writing group insurance on all em- 
ployes elisible for military service, and 
covering submarines, aeroplanes, trench 
fieiting, ete., at a cost to the employer 

of less than $10 per thousand. 


TAX ON MARKET VALUE UNFAIR 
(From the Hartford “Courant” ) 

The Legislature ought to give care- 
ful consideration to the proposed 
change in the tax on stock insurance 
companies. Two years ago an addition- 
al tax of a half of one per cent. was laid 
on the market value of their stock. Any 
tax on market value is unfair. Throw 
a big block of stock on the market here 
and down goes the price. Throw a 
block big enough to carry control and 
probably up goes the price. The selling 
of a few shares offers no real test. 

It is proposed now to alter the law 
so that there shall be substituted a tax 
of 3 1-2 per cent. on the investment in- 
comes of the companies. This is a 
fixed and certain sum. The books show 
it. The effect of the change might at 
first be to reduce somewhat the Siate’s 
income. This would not be serious and 
it would be followed by an enlargement 
of the source of supply. It is no secret 
that the rigid and unexpected law shut 
down right off the plans for establish- 
ing here in Hartford several new in- 
surance companies. The tax burden to 
be laid on the new enterprise was too 
heavy to justify starting. If the law is 
changed, the new companies are like- 
ly to start, and each of these will bring 
in its own treasury for taxation under 
the new rule. It is a fair and progres- 
sive measure and an improvement of 
the law that is likely to encourage busi- 
ness instead of hindering it. 


THANKS, MESSRS. EDITORS 

(rom the “Weekly Underwriter’ ) 

The rush of automobile insurance edi- 
tions of insurance newspapers recently 
is well topped by the number issued 
this week by “The Eastern Underwrit- 
er.” Excellently illustrated and con- 
taining a compact and interestingly 
written compendium of information 
about automobile underwriting, it is 
the best number of that sort that has 
appeared. 


(From the “Standard’’) 

The Automobile Number issued by 
The Eastern Underwriter of New York, 
with its comprehensive article on the 
work of the Conference, human inter- 
est stories, and many other features 
is, I believe, the most interesting and 
helpful automobile special that has 
come to my desk. 

Non-essentials have been ignored and 
the text presented is of real practical 


use. 








JOHN F. DEATRICK 





J. F. Deatrick, one of the handful of 
“Gold Medal” agents of the Home In- 
surance Company of New York—men 
who have representea the Company 
half a century or more, and who also 
lad represented several other fire in- 
surance companies for more than fifty 
years—died in Defiance, O., Saturday 
morning last. He was also the oldest 
agent of the New York Underwriters’ 
Agency. Mr. Deatrick was eighty-seven 
vears old, and was tue father of C, T. 
Deatrick, State Agent of the Home at 
Columbus. O. He had been ill for some 


months and his death was not unex- 
rected. 
Mr. Deatrick was born in Chambers- 


burg, Pa, on November 26, 1829, and 
when a lad moved to Ohio with his 
father, J. J. N. Deatrick, locating in 
Lefiance, Ohio, in 1854." He entered 
tne insurance business in 1856, with 
tne agency of the Knox Co. Mutual, of 
Mt. Verncn, Ohio, still in existence. 
subsequently, he obtained the agency of 
the old Washington Union, of Cleve- 
land, long out of existence, and on 
May 17, 1857, was appointed agent o. 
the Phoenix, of Hartford, at Defiance, 
under Matthew Magill, general agent 
at Cincinnati. In 1858 he was appoint- 
ed agent of the Aetna under J. B. 
Bennett, general agent at Cincinnati, 
and about that time he became special 
agent of the Phoenix, of Hartford, in 
Ohio, Indiana and Michigan, placing 
many of the pioneer agencies of that 
company, and, subsequently, became 
State agent of the Phoenix for Ohio, 
leaving tie field along about 1870, as 
he found it more profitable to pay at- 
tention to his real estate and insur- 
ance business, and the practice of law. 
He was admitted to the Defiance 
County Bar about that time, and when 


he died was the oldest living member 
of the Defiance County Bar Associa- 
tion. 


Mr. Deatrick was appointed agent of 
the Home in December, 1859, by Daniel 
A. Heald. The commission of J. A. 
Deatrick hore the date of February 13, 


1860. Soon after he was appointed 
agent of the Hartford. In 1864 J. F. 
Downing appointed him agent of the 


Insurance Company of North America, 
and at the time the New York Under- 
writers’ Agency was establishing 
agencies in Ohio he was appointed its 
ugent. The New York Underwriters’ 
Agency then was composed of the 
Niagara, Germania, Hanover and Re- 
public. At the time of his death he 
represented the Home, Phoenix, Aetna, 
Hartford, Insurance Company of North 
America, New York Underwriters’ and 
Niagara, each of them for a period of 
longer than fifty years. 

State Agent C. T. Deatrick, in a let- 








THE HUMAN SIDE OF INSURANCE 








The Eastern Underwriter, this 
said: “Another interesting fea- 


to 


ter 
week, 
ture is that in the early days, in travel- 


ing over this section § establishing 
agencies for the Phoenix, my father 
had as his associates George L. Chase, 
special agent of the Hartford, who sub- 
sequently became its president; Alex- 
ander Stoddart special agent for the 
Aetna, subsequently founder of the New 
York Underwriters’ Agency; H. M. 
Magill, special agent of the P*,oenix, 
with his father, Matthew Magill, gen- 
eral agent, and subsequently general 
agent of ‘he Western Department of 
the Phoenix; F. C. Bennett, then a 
special agent of the Aetna, and later 
veneral agent in Cincinnati. Until last 
week my father was the last surviving 
member cf that interesting coterie of 
underwriters. He had been identified 
vith the ‘insurance business in Ohio 
and the West all these years, being 
active in the conduct of the business at 
the Defiance agency until March 31 at 
which time he was in such physical 
condition that he could no longer leave 
his home.” 

C. T. Deatrick entered the office of 
his fathe: in 1875, and has been con- 
tinuously in the service of the Home 
since that date, 

* a * 

Tom Hoffman, ten years old, and the 
son of H. G. Hoffman, general agent of 
the Pacific Mutual Life in Mt. Sterling, 
Ky., recently insured President Coch- 
ran of the Pacific Mutual for $5,000, 
and in recognition of the achievement 
he was presented with a silver loving 
cup. Mr. Hoffman, pere, took Tom 
into the president's office, whereupon 
the young hopeful delivered the fol- 
lowing speech, which proved irresist- 
ible: 

“Mr. Cochran, I would like to speak 
to you a minute. You haven’t known 
me very long, but you know my name 
is Tom Hoffman and I am with the 
-acific Mutual Life Insurance Company 
of California. My great-granddaddy, 
my granddaddy and my daddy have all 
been insurance men and that’s what I’m 
going to be. My daddy says that when 
a man is always changing companies 
he is making a great mistake, so I 
have gone with and am going to stick 
with the Pacific Mutual because I know 
they will stick with me, 


“T haven’t had a chance to write an 
application yet except on some of my 
kin folks and I want my first applica- 
tion to be on the life ot a big man—the 
president of the Pacific Mutual Life 
Insurance Company I know you are 
busy and carry a lot ot life insurance, 
but if you could give me an application 
for a small amount I would appreciate 
it ever so much.” 

* 2° 6 

Jasper E. Brady, an army captain 
who was with the International Life in 
its early history, is now writing sce- 
narios for the movies and is editing a 
section of the “Woman’s Home Com- 
panion.” 

. o * 


Philip M. Childs, the only son of 
President Arthur E. Childs of the Col- 
umbian National Life, has enlisted in 
the Navy as a seaman of the first class 
attached to the Newport station. He 
Yas just received his degree from Har- 
vard at mid-year. 

/ 7 


Col. Washington Bowie, of the Fifth 
Regiment, Maryland National Guard, is 
en old F. & D. man, and received his 
commission on April 3. He has been 
1 member of the Guard 23 years. He 
was at Chickamauga and Tampa dur- 
ing the ‘Spanish-American war as 
captain, and later was _ successively 
major and lieutenant-colonel, holding 
the latter rank while with the troops 
for eight. months on the Mexican 
border, 
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FIRE INSURANCE DEPARTMENT 


—s 
A Short Study of 
Mutual Insurance 


INTERESTING QUESTIONS MADE 
AND ANSWERED 








How Long Does Liability of Every 
Member of Mutual Company 
Last? 

A short study of mutual fire insur- 
ance, sent out by T. R. Weddell, of 
Chicago, gives questions and answers 
that should prove of interest to fire in- 
surance agents. The questions and 

answers fvllow: 
Question 1 

When a person enters a mutual fire 
insurance company is he liable for 
i10re than his own proportion, or 
sare, of its debts? 

















Do you think it would pay to risk it? 
Question 3 

How long does the liability of every 

inember of mutual company last? 
Answer: 

Until the courts wind the company 
up and until all debts, court costs, re- 
ceiverships and attorney's fees are 
paid. 

A member is liable even after his 
property has burned, or his policy can- 
celled, and even after the cOmpany has 
leen dissolved, if he has _ property 
which can be reached and subjected 
to the mutual’s debts for which the law 
liakes him security. See following 
cases: 

Commonwealth vs. Mass. Mutual 
Fire Ins. Co., 112 Mass., page 116; 

Alliance Mutual Ins. Co. vs. Swift, 10 
Cush, 433; 

North Car. Mutual Ins. Co. vs. 
Sowell, 71 N. C. 389; 

Sterling vs. Mercantile Mutual Ins. 
Co., 32 P St. 75; also, 96 lowa 114; 


FIRE AND MARINE 
INSURANCE—ALL LINES 











The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 














Answer: 64 Me. 86, and others. : 
As fast as this question is reaching Question 4 Cash Capital - : - . $1,000,000.00 
the courts of last resort of the United Is there a lien put on a person’s 
States, they are deciding that he is. property when he enters a mutual fire Assets - - - - 2,748,832.19 
In the case of Krugh vs. Lycoming jnsurance company? Can that lien be = , 
Fire Ins, Co., Vol. 77 Penna. St. Re- enforced and his property sold to pay Liabilities (Except Capital) Sad . 1,039,977.81 


ports, page 15, the court decided that the jien? 
members are liable as partners. Answer: 
The court in tae case of Shubrick Nearly every State has passed a law 
vs. Fischer, 2 Dessauss Eq. (S. C.), é 
vage 148, follows the same doctrine tw that effect. 
: = ny other cases in many Sates Sec. No 4889 of Statutes of Indiana 
Pr ng gens declares every mutual policy a lien on 
: ‘ : de the building insured and on the land. AFFILIATED WITH 


it is nections to say that “Tae Sec. No. ‘ yrovides that such lien 
partner is liable for the entire indebt- may ws caineeat — pon co /ETNA LIFE INSURANCE COMPANY 
THE AETNA ACCIDENT AND LIABILITY CO. 


Surplus to Policyholders ° ° 1,708,854.38 





edness of the firm,” for this rule is vides that the land and buildings may 
too well known. , be sold to satisfy the lien. This lien 

Gne is oven 9 party to Hinge acts 1, a5 better than 6 mortgage. The 
of the mutual Company, by reason of whole thing is like going another man’s 
=e egg gg Ce the ya a recurity and putting a mortgage lien 
-pacagy he = (Pe. “ Bre oh i E _ on your property to secure his debt! 
#6. = a.) 9, oo A mutual company may borrow 


133, enunciate, . ts ; scured by 
It is held in the cases of Sands vs. nc Me oe oe gol | LEWIS & GENDAR APPOINTED cperated it continuously since that 


eigen “ae Ne oad an transfer and assign your notes for = lime. Bertram E. Gendar joined the 
ones a ; ‘ : same. (32 N. Y. 591; 30 N. Y. 218; Brooklyn Agency Now Represents Com- #sency ir 1909, when incorporation 


Stockley vs. Hartley, 12 Pa. Sper. Ct., . : ted 

628, that a member is liable to the ex- re by Fo yd Pg ey Rn, monwealth For Metropolitan District papers were taken out. Mr. Gendar 
tent of the liability of the company— ing Fire Ine. Co ve. , rll 1 Leg —Open New York Office as had 20 years’ experience, having 
the mutusl company’s entire indebted- () (pa) 9: 4 Leg. Gaz. 409: and started with the Northern of London, 


! . ‘ 
oar others, sustain this doctrine.) This is Lewis & Gendar, Inc. announced on Cventually being promoted to metro- 





























Has any Bg ol of a mu 2 pend nee com lg Monday their appointment as metro —— special agent, from which 
tual company power to guarantee to a agents within scope of authority! (179 POlitan agents of the Commonwealth position he joinea with Mr, Lewis in 
rember that his liability shall not ex- J)} 361; 122 Pa. St. 291; 154 Pa. St. insurance Co., of New York effec- crganizing the agency in its present 
ceed any certain amount? 260.) tive immediately. Simultaneously, the ‘orm. 

a8 Answer: Is there a surer way of getting other ssency opened an office on the ground Lewis & Gendar, Ine., will continue 
Neither officer, agent nor member j;ecople’s hands in your pockets? fioor of 1 Liberty Street, additional an- tueir Brocklyn office at 145 Montague 





can limit the liability of a member of , 
mutua! company. His guaranty, if WITH LONGACRE & EWING rouncement of which will be 
he made one, would be worthless. See at ; i unother column. iyn the Commonwealth of New York, 
the cases of Moore vs. Lupfer, reported Franklin Townsend, we S hana 4 The agency of Lewis & Gendar, Inc., Northern of London, Firemen’s of New- 
in 32 Pitts. Leg. J. (Pa.) 366, and cases known special agent in Eastern Penn- nigeted at, ere hres : 
cited. Other States are following this sylvania has been appointed office iias been doing business in Brooklyn #'k, Detroit Fire & Marine of Detroit, 
Cecision. At whose expense may the manager of Longacre & Ewing, and /or twenty-five years. Alfred H. Lewis Globe & Rutgers of New York, and 
rext decision of this kind be made? will have charge of the brokerage end. organized the agency in 1892 and has Wmployers’ Liability of London. 


found in St. The egency represents for Brook- 


NORTH CITY 
BRANCH INSURANCE 
FIRE INS. CO. COMPANY 


Sunbury, Pa. Pittsburgh, Pa. 





Inc, 1911 Ine, 1870 








$641,341.77 $357,318.58 
Reserve 230,513.29 54,256.92 
Capital 300,000.00 Capital 200,000.00 
Surplus ......... 63,479.83 Surplus ......... 96,379.07 





Cra EO SET ; 
' 
J . 


NORWICH UNION FIRE INS. SOCIETY, LTD. 
oF mommicn emeame 





OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 


¢ GRANITE STATE FIRE INS. CO 
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Place Your Automobile Insurance 


IN 


Sire ImunntlcHialford. Conn: 


FULL MARINE FLOATER 
(Fire, Theft, Transportation and Collision) 




















[QUITABLE 


Fire € Marine Infurance (@mpany 
PROVIDENCE, Ft. I. 


FULL MARINE FLOATER 


(Fire, Theft, Transportation and Collision) 




















The owner of an Automobile insured in one State who may sustain a loss in an- 
other State, is assured of prompt attention on the spot, by one of our staff adjusters 
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A Lloyds Use and 


Occupancy Cover 
INDEFINITE PERIOD FOR’ LOSS 
ADJUSTMENT ALLOWED 


Twenty Per Cent. of Policy Provided 
to Cover Damage to 
“Property” 

The following Lloyds Use and Oc- 
cupancy form has recently come into 
the hands of the Fire Brokers’ Asso- 
ciation of New York and it has been 
published in the interesting “Bulletin” 

ol that associat on: 

The policy is not only liable for pay- 
ment during the time necessary to re- 
pair or replace the property, but also 
covers “for the further period, if any, 
required for adjustment of losses.” 

Another new “wrinkle” will be ob 
served in the last paragraph of the in- 
suring clause, which provides that 20 
per cent, of the amount of the policy 
covers damage to property. This oper- 
ates as excess insurance in the case of 
loss by fire or boiler explosion. 

Conditions of Contract 

“The conditions of this contract of 
insurance applying to Use and Occu- 
pancy are that if the buildings here- 
in described, or any part thereof, or 
the contents or any part thereof, shall 
be destroyed, or entirely or partially 
destroyed as the result of Fire, Insur- 
rection, Invasion, Riot, Civil War or 
Commotion, or Usurped Power, Explo- 
sion, Collapse, Cyclone, Tornado or 
Windstorm, during the term of this 
policy, so as to entirely «+ partially 
prevent operating or carrying on of 
the business of the entire premises 
or any portion thereof at the above 
described locat’ons, the. this com- 
pany shall be liable for the loss sus- 
tained by reason of such total or par 
tial prevention not exceeding its pro 
rata share of $...... per day for each 
working day, or fraction thereof (ex- 


cluding Sundays and legal holidays 
on which premises described are not 
usually open for business) and also 


or the further period, if any, required 
for adjustment of losses under this 
policy, but not exceeding in any case 
the amount insured $...... 

“It is understood and agreed’ that 
the purpose of ths conira’t of in- 
surance is to indemnify the Insured, 
not only for loss of profits caused by 
interruption of business as the result 
of any of the above mentioned causes, 
but also for the expenditure and/or lia- 
bility for rent, interest, taxes, salaries 
(under contract, verbal or otherwise,) 
payroll relating to individuals whose 


services are required in order to facil- . 


itate the prompt resumption of  busi- 

ness after premises have been repair- 

ed, cost of lighting, heating, attend- 

ance and genera! maintenance during 

the period when the premises are pvar- 

tially or wholly untenantable. 
Extension 

“Loss, if any, to be computed from 
the day of the occurrence of any Joss 
to the time when said buildings or any 
portion thereof or contents would, 
with ordinary diligence, be replaced, 
repaired or’ rebuilt ready for use, and 
not to be limiced to the day of expira- 
tion named in this policy; and settle- 
ment shall be made without reference 
to or contribution with or from insur- 
ance covering other kinds of insurable 
interests; but in no event shall the 
amount collectible exceed the sum in- 
sured hereunder. 

“It is further agreed that not -ex- 
ceeding twenty per cent. (20 per cent.) 
of the total amount of this policy is 
hereby extended to also cover the As- 
sured against loss or damage to build- 
ings or other property of the Assured 
while located anywhere on the premis- 
es as herein described resulting from 
any of the causes herein specified; but 
it is understood and agreed that such 
insurance does not extend to or cover 
loss caused by Fire or Boiler Explo- 


STANLEY BAGG DEAD 


Pioneer Syracuse Insurance Man, Rep- 
resentative of Well Known Compa- 
nies, Dies at Age of 86 
Stanlev Bagg, a retired insurance 
man, who trained a number of well- 
known insurance men, died last week 
in his home in Syracuse at the age of 
86. Born in Lanesboro, Mass., in 1831, 
he spent his early life on his father’s 
farm. In 1838 his brother, James, 
moved to Syracuse and it was largely 
through his influence that Mr. Bagg 

came there in the early fifties. 

At first Mr. Bagg gave his attention 
to law and was admitted to the bar, 
although he never took up active prac- 
tice. He entered the insurance field 
and opened an office in the old Syracuse 
i uilding, ‘ater becoming the representa- 
tive of the Hartford, Aetna, Springfield 
and other companies. In 1909 he was 
‘joreed to retire because of ill health. 

On Ociober 17, 1861, he married 
Amelia Wassett, daughter of Parley 
Passett. They were both active mem- 
bers of the Unitarian Church. 

iMr. Bagg was, for many years, treas- 
urer of the Bureau.of Labor and Chari- 
ties and was a member of the Onon- 
caga Historical Society. ‘He is sur- 
vived by three daughters, Mrs. John 
D. Pennock and Mrs, Henry R. Cooper 
ot this city and Mrs. William A. Cooper 
of Conshohocken, Pa. He also leaves 
fourteen grandchildren, 


EXCLUDES PLATE GLASS LOSSES 


Action of Explosion Conference in 
Adopting Policy Makes Glass Cov- 
erage Against War Risk 
Unprocurable 
As a result of the adoption last 
week by the explosion conference of a 
standard policy excluding losses from 
plate glass breakage due to explosions 
or any other war risk, property owners 
are unable to get this coverage at the 
present time. The plate glass insur- 
ance contract does not cover the war 
hazard and no plate glass company has 
as yet taken up the writing of this 

form of protection. 


sion unless such loss shall exceed the 
amount payable under specific insur- 
ance or insurances which shall be 
maintained in full force during the 
whole term of this insurance, and 
then only for such excess, which said 
excess only is declared to be under the 
protection of this policy; and it is 
agreed that the conditions of this con- 
tract relating to the amount payable 
per day are hereby waived in so far as 
concerns the payment of any physi- 
cal loss or damage that may occur to 
property herein referred to, it being 
the intent that twenty per cent. (20 
per cent.) of the total amount of this 


policy may be available forthwith for 
the payment of any such _ physical 
loss.” 











“The Leading FIRE INSURANCE Company of America” 





Explosion and 
Sprinkler Leakage 


Insurance 





WAR INSURANCE IN CUBA 





Owners of Piers Hasten to Seek Cov- 
erage—Continental and _ Several 
Others Are Writing Business 


A demand for war coverage on prop- 
erty in Cuba has followed up the 
action of the Cuban Government in 
declaring for war. Practically every 
pier in Havana, Santiago, and other 


ports was offered to the New York 
market. ‘Hotels and manufacturing 
risks were also submitted. The Con- 


tinental Fire extended its war insur- 
ance writings to include Cuba and sev- 
eral other companies did likewise. 
Many; however, have refrained from 
entering Cuba. 





KIND WORDS FOR KENZEL 

‘We wonder what works the clock of 
the Kenzel Agency, it keeps so much 
ahead of its competitors. Does the 
Agency hold it up as an example to be 
followed? Perhaps it is trying to bring 
about gradually the lately-discovered 
theory, that if your clock is an hour 
ahead of the true time, you gain an 
hour of daylight. 

(From Bulletin of lire Brokers’ Associa- 

tion of New York) 


WRITES AUTO INSURANCE 
C. E. Dickinson of Wilmington, Del., 
has opened an office at 820 Shipley 
Street, to represent the American Auto- 
mobile Insurance Co., of St. Louis, Mo. 





An office with an established Agency 

Plant in Eastern Pennsylvania could 

use two good Fire Insurance Companies. 
Address “PENNSYLVANIA” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R,. EMORY WARFIELD, President 
vane. 6 ee Vice-President 


- S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 














The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M..SS. 


AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
i Central a Seattle, Wash. 
Jtica Fire Alarm Telegraph Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada 
General Fire Appliances Co., Lrd., 
ohannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 








WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 


Re-Insurance in All Branches 
































- GENERAL 


OF PARIS 





FRED. S. JAMES 
GEO. W. BLOSSOM 
W. A. BLODGETT 


ASSURANCE CO. 


FIRE 


GENERAL INS. CO., Ltd. 


OF LONDON 


United States Managers 


123 WILLIAM STREET, NEW YORK 





URBAINE 


FIRE INSURANCE CoO. 


OF PARIS 


BRITISH DOMINIONS 


FRED. S. JAMES & CO. 


Cc. B. G. GAILLARD 
Assistant Manager 
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Details of New Map System 
Adopted by Fire Companies 


Claim Saving in Floor Space and Expense—Map of a City 
Block Upon Each Card 


1 


Maps issued by the Underwriters’ 
Map Association will be rendered to 
the company members within a per’od 
of a month. The adoption by the 
majority of fire companies in the United 
States of the Morison map system and 
the formation of a bureau to issue the 
maps is of great importance to the 
companies and agents. 

Herewith is given an explanation of 
the Morison map system that has been 
taken from the report of the commit- 
tee which investigated the plan for the 
companies and which was composed of 


Fr. C. Buswell, vice-president of the 
Home; Col, A. H. Wray, United States 
manager of the Commercial Union; 
John O. Platt, vice-president of the 


Insurance Company of North America; 
John Marshall, Jr., Western manager of 
the Firemen’s Fund; and Frank Lock, 
United States manager of the Atlas. 

1856 the form of maps or sur- 
veys for fire insurance purposes has 
remained practically unchanged, the 
present maps being to all intents and 
purposes merely real estate ailases 
with special symbols added to give in- 
formation needed for fire insurance 
usage. These maps are bound in cum- 
bersome volumes, inelastic, expensive 
and inconvenient. The Morison system 


Since 


the invention and patent of an ex- 
perienced insurance man—is a practical 
adaptation of the principles of the 


modern filing card system to the neces- 
sities of the fire insurance business of 
the present day. The Morison map, 
not being issued in bound volumes ant 
therefore not restricted to a period of 
from eight to fifteen years as to size 
of territory mapped, is perfectly elastic 
in that it grows with the growth of the 
city; is as inexpensive as a_ perfect 
mapping system can be; and is the last 
word in convenience in every depart- 
ment of the business. 
Cabinet Card System 

Briefly, the Morison system may be 
described as follows: special cards of 
durable quality, which may be filed in 
any standard make of lega!-sized verti- 
cal filing cabinet, are used. Upon each 
card is printed the map of a single city 
block of average size, or the map of 
such an area as is required by good 
mapping practice, showing all the build- 
ings contained therein by conventional 
survey symbols and colors recom 
mended by the Fire Underwriters’ 
Uniformity Association and as used in 
present fire insurance maps. Hach map 


as 


card bears in bold type in its upper 
right hand corner the name of town 
or city and State and its consecutive 


filing number, the latter being the same 
as that of the block to which it refers. 
The outlines of all of the adjoining 
blocks are shown; their assigned num- 
bers: their real estate description; the 
individual buildings with the construc- 
tion of each shown by a narrow band 
of color, the number of stories and the 
height of the cornice; the nature of the 
occupancy or contents and the presence 
cr absence of, a special hazard. Thus 
each card is a map of its block (or 
blocks), and a summary of all of its 
exposing blocks, usually eight in num- 
ber. The reverse side of the card, not 
being used for mapping purposes, is 
arranged to insert special agents’ and 
inspectors’ reports, instructions to ex 
aminers and any other information (or 
reference to where it may be found) 
that may be pertinent to the risks on 
that block. 
Key and Conflagration Maps 

In order to locate any block desired 

a key map card is provided at a suit- 





| NH 


able scale, showing every block in the 
city bearing its assigned number. This 
map card is issued in convenient form 
according to the size of the city. There 


gested values district of a city, without 
the necessity of referring to the in- 
dividual block maps, except for special 
detailed information, for which they 
can be readily obtained from the file 
at hand. This map card on a scale of 
two hundred feet to the inch shows the 
buildings by customary symbols and 
colors. 
Merits of the System 

The map cards fit any legal-sized 
vertical file. A saving of approximately 
50 per cent. of the floor space used for 
map racks in 
in the home 
all maps are 
space will be 


offices, where copies of 
kept, the saving in floor 
as great as 60 per cent, 





all offices is effected and 


transfer all the lines from the old maps 


to the new at every re‘ssue, which is 
approximately every tenth year. This 
entails an infinite amount of expense 


and work of the most painstaking kind 
and is largely eliminated in the Morison 
system. 

On the Morison map cards ample 
marginal space is provided for mapping 
lines. On the reverse side is provided 
space for all information referring to 
the block, 

For inspection and rating bureau 
work, the map cards may be taken di- 
rectly to the block itself for compari- 
son—a physical impossibility with the 












































































































































is also supplied an index showing street The cards are corrected at regular present system. 
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THE MORON SYSTEM PAT 1914 


The map to the leit is of a typical city block, showing the risks located therein by the customary symbols and 


colors, also the overlap with a narrow bard of color showing construction and assigned numb>r of 
These cards fit any standard, legal-s’ 
of a typical city, showing block No. 49 and the surroundin 


symbols and colors. 


numbers, special hazards, etc., from 
which may also be located the block 
desired. 

For underwriting purposes a_con- 


fiagration map card of the congested 
district is supplied, so that the under- 
writer may have before him in graphic 
form the conflagration hazard and con- 
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Stand ready to prove to yuu. 


willing to be? 
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Strong directorate, 


ESCHER EEEEE CEE 


Excellent service, 


- act — today ? 


ee 1 
Keak, *aeant 


What we have proven to several thousand Agents we 
If they HAVE been convinced — why shouldn’t you be 


Our contention is that the NATIONAL UNION is a 
VERY GOOD Fire Insurance Company — we’ve been ad- 
vertising it as such —- nothing more nor nothing less. 


We believe when when we say-“GOOD” we have said 
enough, considering the fact {hat the NATIONAL UNION has 


Ample capital am! resources, 
Capable and efficient management, 


Splendid line facilities, 


An honorable loss paying record, 
A high sense of justice, 
Up-to-date methods, 
High grade field men, 
A large, loyal, energetic Agency force, 
In fact, what does a real Agent desire that the 
NATIONAL UNION doesn’t have ? 
You may be able to get along without the NATIONAL 
UNION— but not so well —andifnot so well — why not 
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zed filing cabinet. 


intervals, as at present, and at this 
time such additional blocks, industrial 
plants, ete., as have been added to the 
city since the previous correction, are 
mapped and map cards of them are 
added to the file. Thus the map is al- 
ways up to date, 

At the present time it is necessary ‘to 
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adjoining blocks. 


The map to the right is the section of a conflagration map 
g section of the congested values district by customary 


In the examination of a conflagration 
district, should more detailed informa 
tion be desired on special buildings 
than the conflagration map gives, the 
individual cards may be procured from 
the file and examined, or even laid out 
to correspond roughly to a large scale 
detailed map In the present bound 





This map is a section of a typical 
key map, showing streets and blocks 


on a reduced scale, each block with 
its assigned number. No colors appear 
on this map, its object being merely to 
locate and give the card number of the 
block desired. Each block number re 
fers to an individual map card. In 
add'tion, an index by street numbers is 
cn the back of the key map, separate 
indices being published for large cities. 


volumes only the blocks on one sheet 
may be seen at one time, the others 
desired must be found on their respec- 


tive pages, possibly in separate volumes 
and almost invariably with the point 
of the compass in different directions. 

Another objection to the present sys- 
tem is the widening, in some instances, 
of space beyond the map scale 
to allow for mapping. By placing the 
map cards together, any given territory 
of any size desired is conveniently 
available—an impossibility under the 
present system. 

Block Numbers 

A most serious objection to the pres- 
ent system is the changing of the block 
numbers at each re-survey of the city 


street 
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This causes trouble and confusion to 
all users of the map. In the Morison 
system each block keeps permanently 
the number assigned to it, and there- 
fore always corresponds to the rating 
bureau number for that block. The 
block number reference on the daily 
report immediately gives the reference 
required for finding the map card; also 
the map card can be found promptly 
from the rating number without refer- 
ence to an index. 

A great saving of time is effected 
where a constant handling of maps is 
necessary. Only one person can use a 
bound volume at one time, whereas 
each of the 350 map cards (approxi- 
mately the number corresponding to an 
average volume) is available at the 
same time in the Morison system. 

Some Savings Over Present System 

The re-survey and publication of the 
entire city every tenth or twelfth year 
is made unnecessary by the Morison 
system because it is brought up to date 
at the time of each correction, a very 
large item of saving in itself. The sav- 
ing of the bindings alone on the present 
volumes would be well worth while, not 
to speak of the considerable saving in 
cost of rebindings. 

The buildings on about °0O per cent. 
of the blocks of a city do not change 
during their lifetime. These should not 
share the present constant expense of 
corrections and to re-survey and re- 
publish them every few years is a pure 
waste which is entirely avoided in the 
Morison system 

The purchase of maps from any com- 
pany organized for profit necessarily 
means that the companies are paying, 
in addition to the actual cost of making 
the maps, interest charges on the 
money invested in the plant, deprecia- 
tion on same, cost of selling, dividends 
on capital stock, etc., practically all of 
which they will save under the Morison 
system of making their own maps for 
their own use at actual cost. 

Cost 

The committee has taken maps of 
the City of Seattle and the State of 
Washington and compared the cost of 
same covering a_ period of eleven 
years under the two systems, the re- 
sult being greatly to the advantage of 
the new plan. The statement is made 
that on the matter of corrections alone 
for the twelve volumes of maps em- 
bracing the eities of Seattle, Tacoma, 
Spokane, Bellingham and Everett an 
annual saving of $10,140 could be ef- 
fected. 

It should be noted that the adoption 
of the card system does not mean an 
added expense for new esuipment be- 
cause of the replacement of the present 
map racks by fil'ng cases: Ist for the 
reason that this replacement will take 
place gradually, thus giving opportunity 
to the companies to secure full value 
for their present investment; 2nd. be- 
cause the cost of a three drawer filing 
case—containing the equivalent’ of 
10 1/3 volumes—is only 25 per cent. of 
the cost of its equal in map racks; 3rd, 
this difference in cost, if applied only 
to the purchase of new map racks to 
hold the normal increase in volumes 
during a comparatively short period of 
ye’rs, would equal the entire replace- 
ment cost that would be necessary. 

System of Colored Markings 

To meet the criticism that a card 
might be misfiled, a system of colored 
marking has been perfected which 
greatly lessens that possibility. These 
colored symbols appear on the top 
margin. and edge of the card and a 
misfiled card is detected at a glance. 

It is the opinion of the committee, as 
it must be of everyone that gives the 
matter serious investigation, that the 
card system is a vast improvement 
over the present system in convenience 
and efficiency in the office, in expense, 
in floor space occupied, and—being 
owned and controlled by the companies 

~in the quality of service which such 
an association would offer. The system 


is especially adapted for the mapping of 
small cities and towns, detached risks 
and special hazards, where it should 


be started at once. In this way the 
companies would be given opportunity 
to become familiar with the cards and 
their use, so that the mapping of large 
cities on cards would come as a result 
of a general demand. 

Results to Companies 


The adoption of this system con- 


templates the furnishing to all member 
companies the services at cost. 

The work of the Association will be 
of great value in collecting informat‘on 
referring to special hazards, such as 
the canneries of Oregon, Washington 
and Alaska, lumber plants, distilleries, 
cotton mills, etc. All such data would 
be on file and obtainable immediately 
at a fraction of the present cost, if 
indeed it can now be obtained at all, 
except by the individual work of a 
company. 

The committee recommends that a 
map association be organized, that it 
acquire the Morison patents of a system 
of fire insurance maps, that it employ 
the services of Henry A. Morison, the 
petentee, to supervise and carry on its 
operations. 


SUCCEEDS PERCY LING 


Leon B. Temple Special of N. B. & M. 
in Eastern New York—W. J. 
Roberts New Special 


In a letter to agents E. G. Richards, 
manager of the North British & Mer- 
cantile, and president of the Mercan- 
tile of America and Commonwealth, 
sad this week regarding the appoint- 
ment of Leon B. Temple to go in the 
field in Eastern New York: 

“To our Agents: The promotion of 
Special Agent Percy Ling to the posi- 
tion of assistant general agent of the 
middle department enables us to an- 
nounce the appointment of his suc- 
cessor of Leon B. Temple, whose office 
address will be 436-7 Broadway, Albany, 
N. Y. Mr. Temple has represented us 
in the Hudson River and North Sub- 
urban territory for several years pasi, 
having previously been in the home 
office of the Company since boyhood, 
serving in various capacities up to that 
of daily report examiner before going 
into the field, and we feel confident he 
will prove successful in his near and 
broader field.” 

Mr. Temple is a son of the late 
Thomas C. Temple, who was adjuster 
of the Palatine for years. 

W. J. Roberts succeeds Mr. Temp'e. 
Regarding this appointment Manager 
Richards writes to agents: “We aré 
pleased to announce the appointment 
of W. J. Roberts, who succeeds Leon 
B. Temple as special agent in the Hud- 
son River and North Suburban field, 
Mr. Temple being transferred to the 
broader field of Eastern New York 
with headquarters at Albany. Mr. 
Roberts will mal:e h‘'s headquarters at 
the home office of the Company. He 
has been in the service of the Com- 
pany since April, 1899, latterly as ex- 
aminer in the Eastern New York field. 
We feel confident he will prove a 
worthy successor to Mr. Temple.” 





Cc. H. CASE SCHOOL GRADUATES 

Some insurence men _ were  dis- 
cussing the underwriters who were 
trained by the late Charles Hosmer 
Case of Chicago. 

Among those developed in his gen- 
eral agency were Charles Lyman Case, 
United States manager of the London 
Assurance Corporation; FE. L. Allen, 
vice-president of the German Ameri- 
can; John S. Belden, manager of the 
London & Lancashire and the Fire As- 
sociation; J. L. Whitlock, vice-presi- 
dent of the Glens Falls, and William 
D. Crooke, western manager of the 
Northern of London. From his local 
agency graduated Edward B. Case, L. 
D. Hammond. Frank F. Holmes. Oscar 
KE. Aleshire and Ben WN. Anderson, of 
the present Chicago insurance men, 
and L. A. Moore of the New York Un- 
derwriters, and Thomas C. Temple, 


secretary- of the Phoenix of Hartford. 


PHYSICAL HAZARD PROTECTION 

United States Manager A. H. Wray, 
of the Commercial Union has sent the 
following letter to general agents, spe- 
cial agents and agents: 

“The present conditions in the coun- 
try due to the war crisis have brought 
about a condition that is now inter- 
esting the National Government as to 
the conservation of the food supply. 

“In this connection we are asked to 
use the good offices of our agents and 
staff and to secure their co-operation 
with the owners in carefully protect- 
ing the physical hazard at this time 


of all food supply depots; such as 
grain elevators and warehouses, 
wholesale groceries and all risks in 
fact where food supplies are stored- 
this applying alike to packing house 
plants and meat establishments. 

“We are quite sure, in your natural 


desire to lend your aid to the Govern- 


ment, we may have your hearty co- 
operation in a careful inspection of all 
properties of this character; to see 
that proper guards are provided and 
the physical hazard brought to a min- 
imum under these extraordinary con- 
ditions.” 





Northern Assce. Co. Ltd. of Eng. 
Commonwealth Ins. Co. of N. Y. 
Detro't F. & M. Ins. Co. of Mich. 


LEWIS & GENDAR 


(Incorporated) 


Announce their Appointment as New York City Agents of the 


Commonwealth Insurance Co. of New York 
and have opened an office at 
ONE LIBERTY STREET, NEW YORK CITY 
TELEPHONES: 


Also continue their Brooklyn and Suburban Agency for 
Firemen’s Ins. Co. of New Jersey 
; eS. 


ns Ri Liability Assce. Corp. of London 


145 MONTAGUE STREET, 
TELEPHONES: MAIN 6370-6371-6372 


JOHN 63-64-65 


Clobe & Rutgers Ins. Co. of N 


BROOKLYN-NEW YORK 
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CAPITAL, $4,000,000 


125th Anniversary 


Insurance Company of 


NORTH AMERICA 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Explosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 


PHILADELPHIA 
ASSETS OVER $23,000,000 











National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
I - . P MN  in snn ic cireciseensisindedenoncnnnnaes $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
SR, ME MI cacece concur secckseewreprenyscepusineune 9,912,715.84 

Wasetited Leases and Other CIAIMs. ........ccccccnvcescocccese 1,878,398.32 

Net Surplus over Canital and Liabilities.........,............ 3,743,747.60 

Total assets January 1, 1917............ $17,534,861.76 
H. A. Smith, President F. D, Layton, Ass’t Sec’y F. B. Seymour, Treas. 
G. H. Tryon, Secretary S. T. Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt. 
SURPLUS TO POLICY HOLDERS, - -  $5,743,747.60 








CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D. C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 


ee — 





SWINTON AGENCY MOVES 


The Arthur C. Swinton Agency, which 
has been located in the basement of 1 


luberty Street for several years, moved 
on Monday to Room 1003 of the same 


building. 


ANNUAL MEETING DATE 
The Insurance Society of New York 
will hold its annual meeting in the 
Library on May 29 at 12:15. The elec 
tion of officers for the ensuing year will 
take place at this meeting. 
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BROKERS ACTIVITIES 


Brokers Gives Views 
to Auto Conference 








CITE OBJECTIONS TO DEDUCTIBLE 
FEATURES 
Also Oppose “Tire Damage Limitation” 
in Present Collision Forms of 
Conference 


The Fire Brokers’ Association of New 
York has written a letter to manager 


L. G. Hodgkins, of the National Auto- 
mobile Underwriters’ Conference, ex- 


pressing appreciation of the “receptive 
attitude accorded the brokers’ associa- 
tion in the automobile joint confer- 
ences, 

The letter, however, makes some in 
teresting comments on the deductible 
feature and on tire damage limitation. 
The brokers’ letter, in part, follows: 

“We observe that your committee has 
voted also to evolve for use on and 
after January 1, 1918. two new forms 
of collision cover to replace existing 
forms, and that the views presented by 
the committee of the Fire Brokers’ As- 
sociation will be considered before 
adopting and promulgating the  pro- 
posed new plans. We regret that your 
committee did not deem it practical to 
attempt further changes in the collision 
forms at an earlier date. In view of 
the very intimate knowledge we have 
of the deplorable conditions governing 
the writing of collision insurance, we 
cannot urge too strongly the advisabil- 
ity of more immediate action. We have 
explained to your committee at great 
length the serious objections to the 
‘Deductible’ feature »a the part of the 
insuring public. We have made it clear 
to you that your rates and rules are 
freely violated by your members, that 
‘full coverage’ at ‘deductible’ rates is 
to be had readily from some company 
members, and that others adjust col- 
lision losses in full, even though the 
policies involved are subject to the 
‘deductible’ clause. There has been no 


diminution in these practices since 
first we called them to your notice. 
We submit regretfully that these con 


permitted tc continue, are 
serious embarrass- 


ditions, if 
bound to cause you 
ment before long. 


Tire Damage 

“Nor should we fail to recall to you 
the serious objections to the ‘tire dam- 
age limitation’ in the present collision 
forms. When this item was under dis- 
cussion at our two meetings, the opin- 
ions expressed by your committee mem- 
bers accorded most generally with our 
own views that the provision was un- 
duly harsh. We felt reasonably confi- 
dent that exclusion (1) would be 
amended radically as a result of our 
discussions. We suggested, as you will 
recall, that this provision be changed 
to read that the insurers shall not be 
liable for the cost of 

“Repairing or replacing rubber tires 
unless damaged by an accident involv- 
ing damage to the car itself for which 
compensation is payable under this en- 
dorsement.’ 

“This change can be made without 
causing any serious dizturbance to your 
conferences or to your membership. It 
heed not wait upon complete revision 
of the forms. It would be a step in 
the right direction, as was generally 
conceded at our meetings, and we re- 
Spectfully ask that it be put into effect 
how, rather than at a delayed date.” 

George Hamilton, formerly counter- 
™an for the local department of the 
lioyal, resigned last week to accept the 
Position of solicitor and counterman 
with Hall & Henshaw. He has already 
Started in his new connection. 





FOR RENT—PRIVATE OFFICE 


WITH OR WITHOUT FACILITIES 
TWO LARGE WINDOWS 
I EAL FOR INSURANCE BROKER 


Room 21-51 Liberty Street 
NEW YORK CITY 











C. T. Silver’s Activities 
Automobile circles were much inter- 
ested last week in the announcement 
thai C. T. Silver, the Broadway auto- 
mobile dealer had declined to renew his 
contract for the handling of the Chal- 
mers car in this territory and would 
confine his activities to the exploitation 
of the Dort. At the office of Mr. Silver 
it was stated that his concern would 
make no change in its connection with 
automobile insurance. As hitherto, all 
insurance will be placed from the office 
with such companies as offered the best 
inducement. Buyers of machines, how- 
ever, had the choice of any company, 
did they express any preference. 

Mr. Silver said that no automobile 
would be sold on time payments unless 
full insurance coverage is carried by 
the buyer. 

ae * * 
With I. H. Klein & Co. 

Charles P. Sackett 
placer for I. H. Klein & Co. on Mon- 
day. Mr. Sackett has been placer for 


Hamlin & Co. for the past seven years, 
* ae * 


will start as 


Milton Levy Moves 


Milton H. Levy, of Michael Levy & 
Co., moved his offices this week from 
105 William street, where Michael Levy 
& Co. have been housed for about nine 
years, to 91 William street. 

* + o 


A. G. Gottlieb Changes Location 


Augustus G. Gottlieb, broker, took 
offices this week in the City of New 
York Fire Building. He was formerly 


located at 105 William street. 


Ralph W. Lee was elected chairman 
of the insurance committee of the 
joard of Trade of Washington, D. C., 
while Alexander K. Phillips was elected 
vice chairman and Charles F. Roberts, 
secretary. 


Fifteen Days’ Basis 
in New Film Clause 


FILED WITH INSURANCE COMMIS- 
SIONER OF NEW JERSEY 
Percentages of Reduction of Value Run 
From 60 Per Cent. Down—What 
“Public Exhibition” Means 


Atlee Brown, New Jersey Rating Ex- 


pert, has filed with the New Jersey 
Commissicner of Banking and _ Insur- 
ance a new (film clause, which takes 


into account various features of public 
exhibition which have been 
cussed by raters and underwriters. The 


etc., dis- 


Clause follows: 

In consideration of the 
and (or) form under which this policy 
is written the following conditions are 
hereby made a part thereof: 

First.—The value of any negative, ‘he 
positive or positives of which have not 
been issued for public exhibition or 
which have been issued for public ex- 
ibition for less than fifteen (15) days, 
shall not exceed the original cost of 
any such negative, and thai, 

Second.—The value of any negative, 
the positive or positives of which have 
been issued for public exhibition for 
fifteen (15) days or more, shall not ex- 
ceed the original cost of such negative, 
less the aggregate percentages of re- 
cuction of value stipulated herein for 
rublic exhibition, applying to the sub- 
ject of insurance at time of fire, ac 
cording to the following scale: 

If positive has been publicly exhibited 
ior not less than 15 days in the Uniteu 
States the reduction shall be 60 per 


reduced rate 


cent. 
If positive has been publicly exhibited 
‘or not less than 15 days in England 


the reduction shall be 10 per cent 

If positive has been publicly exhibit 
ed for not less than 15 days in Canada 
the reduction shall be 5 per cent. 


Residual value of the original cost 
suall not exceed 25 per cent. 
and that, 

Third.—The value of all colored 


positives shall be limited in case of loss 





Home Offices: 80 Maiden Lane 


Bombardment and Full War Cover 


(Where State Laws Permit) 
Against Damage by Attack from 
LAND, SEA or AIR 


Covering also Civil Commotion, including Strike, 
is now being written 
Separately or in Connection with 


EXPLOSION INSURANCE 
by 
Continental (Fire) Insurance Co. 
Fidelity-Phenix Fire Insurance Co. 
American Eagle Fire Insurance Co. 


THESE ARE AMERICAN COMPANIES 
EACH WITH A 100% RECORD 


HENRY EVANS, President 











or damage to the cost of replacement 
not exceeding 7 cents per lineal foot, 
and the value of all other positives 
shall be limited in case of loss or dam- 
age to the cost of replacement not ex- 


ceeding 5 cents per lineal foot, and 
tnat, 
Fourth.—No negative, the subject of 


which has been censored and rejected 
by the National Board of Review, shall 
be covered by this policy after twenty 
(20) days from date of such rejection, 
unless within this period of twenty 
(20) days the approval of the National 


Board of Review is finally given, and 
that, 

Fifth.—“Public exhibition,” as used 
in the first and second sections, shall 


he interpreted as being shown in any 
place or places to which an admission 
‘ee is charged, and that, 


Sixth.—By the term “negative,” as 
l1eferred to herein, is meant the com- 
pleted and assembled negative, and 
that, 

Seventh —When two or more neg 


utives of a subject are made the value 
of each negative shal] not exceed the 


cost of the production divided by thé 
number of negatives thereof 
Attached to and made a part of 


a | ee _ ere Insurance 
ee Agent 


JOINS G. B. FISHER CO. 


H. F. Fisher Has Been Assistant Super- 
intendent of Agencies of Con- 
necticut Mutual Life 


Herbert F. F'sher, assistant super- 
intendent of agencies of the Connect- 
icut Mutual Life Insurance Company, 
on June 1 will give up that place in 
order to become secretary of the 
George B. Fisher Company, Inc., resi- 
dent local managers in Hartford of the 
Scottish Union & National and several 
other prominent fire and casualty in 
surance companies, with an office in 
the Hartford-Aetna Bank Building. Mr 
Fisher began his career with the Con- 
necticut Mutual as office boy in 1900 
and later was in the actuarial depart- 
ment. 

G. Burgess’ Fisher 
president of the George B. Fisher 
Company. An interesting feature of 
the new combination is that these two 
men, although not relatives, have onlv 
five days’ difference in their ages and 
have been intimate friends more than 
thirty years. Clarkson N. Fowler con 
tinues as treasurer, that office having 
been occupied by him since the in- 
corporation of the Company in 1900. 
Lieutenant T. W. Brown, who has been 
with the Company for the past eleven 
years, although now engaged in active 
service with the First Connecticut In 
fantry, will retain his place as office 
manager. 

Established in 1872 by the late 
Major George B. Fisher, the agency 
then handling fire insurance exclu- 
sively, was in November, 1900, incor- 
porated under the laws of Connecticut, 
being the first corporation licensed in 
any Eastern State to transact business 
of this character. Upon the death of 
Major Fisher, G. Burgess Fisher, who 
had been secretary, became president, 
and Clarkson N. Fowler assumed the 
duties of secretary in addition to 
treasurer. He now retires from the 
secretaryship. 


continues as 


JOS. HARPER MAKES CHANGE 

Joseph Harper, who has been with 
the Charles W. Mahoney Agency, Inc. 
since it was formed, started last week 
with Pendleton & Pendleton, Brooklyn 
agents, as a solicitor. 


A bill has been introduced into the 
Pennsylvania Legislature, authorizing 
mutual insurance companies to become 
members of rating bureaus. The fate 
of the bill has not yet been decided, it 
being referred to committee. 





18 


THE EASTERN 


UNDERWRITER 


May 11, 1917. 





GLENS FALLS PUBLICITY 


Window Displays and Reading Notices 
in Hundreds of Papers for 
Conflagration Pictures 


The Glens Falls Insurance Company 
has received hundreds of columns of 
publicity in daily newspapers and made 
a hit with local agents by sending out 
some unu3ually effevti'a e-lovel novt 
ers, showing illustrations of the Chicago 
fire. Some of the pictures are from old 
prints. Agents are exhibiting these 
posters in their windows (all of them 
containing the name of the Glens Falls), 
and in some cases where the agency 
is not on the ground floor the agents 
ask friends among the merchants to 
make the exhibition in the windows of 
the latter. 

When the posters are put on display 
the following letter is sent to city edi- 
tors, who as a rule run it as written, 
merely inserting the name of the agent 
and street company in the reading 
notice: 

A Vivid Reminder of One of the Great- 
est Fires of Modern Times 
With the exception of the San Fran- 
cisco fire, in 1906, the greatest fire of 
modern times is that of the Chicago fire, 
in 1871, when 17,450 buildings on an 
area of 3 1-3 square miles were de- 
stroyed; 100,000 people left homeless; 
260 lives lost and property valued at 

$196,000,000 went up in smoke. 

Tradition has it that the Chicago con- 
flagration was the result of a balky cow, 
owned by a Mrs. O'Leary. The cow 
kicked over a lantern in the stable and 

‘tarted the fire that got beyond the 
control of the Chicago Fire Department 
Some idea of this terrible conflagration 
can be gained from a group of pictures 
shown in the window of — on 

Street. Mr. — ——, the 
local agent of the Glens Falls Insurance 
Co., has placed them there on exhibi- 
tion. 

This set of pictures is the first of a 
series of authentic illustrations of the 
vreat fires in this country. The _ pic- 
tures were gathered by the insurance 
company and published for exhibition 
purposes. 

This advertising matter was con- 
ceived and executed by the Joseph Rich- 
ards Company, Inc., of New York. 


INSURANCE WAR TAXES 


Fight Cents on Each $100 or Fractional 
Part Thereof—Re-insurance is 
Exempt 
The House Committ°e on Ways and 
Means has agreed upon the following 

war taxes regarding insurance: 

That from and after the first day of 
June, 1917, there shall be levied, as 
cessed, collected and paid the following 
taxes on the issuance of insurance 
pol'cies: 

(a) Life insurance: A tax equivalent 
to 8 cents on each $109 or fractional 
part thereof of the amount insured un- 
der any policy of issuance or other in- 
strument by whatever name the same 
is called, whereby anv insurance is 
made upon any life or lives; 

Provided, that the prov’sions of this 
subdivision shall not apply to any 
fraternal beneficiary society or order, 
farmers; purely local co-operative com- 
pany or association or employes’ re- 
lief associations operated on the lodge 
system or local co-operation plan, or- 
ganized and conducted solely by the 
members thereof for the exclusive 
benefit of its members and not for 
profit. 

(b) Marine, inland and fire insur- 
ances: A tax equivalent to 1 cent on 
each dollar or fractional part thereof 
of the premium charged under each 
policy of insurance or other instrument, 
by whatever name the same is called, 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 
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| CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
325 WALNUT STREET 


"PENNSYLVANIA. 


NEW JERSEY 


PHILADELPHIA, PA. 
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307 FOURTH AVENUE 





Nation-Wide 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
‘acilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 





whereby insurance is made or renewed 
upon property of any discription 
(including rents or profits) whether 
against peril by sea or inland waters, 
or by fire, or lightning or other peril. 

Provided, that purely co-operative or 
mutual insurance companies or asso- 
ciations carried on by the members 
thereof solely for the protections of 
their own property and not for profit 
shall be exempted from the tax herein 
provided, and provided further, that 
policies of re-insurance shall be exempt 
from the tax herein imposed by this 
paragraph, 

(c) Casualty insurance: A tax equiv- 
alent to 1 cent on each dollar or frac- 
tional part thereof of the premium 
charged under each policy of insurance 
or obligation of the nature of indemnity 
for loss, damage or liability, issued or 
executed or renewed by any person, 
corporation, partnership or association 
transacting the business of employers’ 
liability, plate glass, steam boiler, bur- 
glary, elevator, automatic sprinkler, 
automobile or other branch of insur- 
ance (except life, personal accident 
and health insurance and insurance de- 
scribed and taxed, or exempted in the 
preceding paragraph, and excepting also 
working men’s compensation insurance 
carried on by the members thereof sole- 
ly for their own protection and not for 
profit). 

Provided, that policies of re-insurance 
ehall be exempt from the tax herein 
imposed by this paragraph. 


FREE, INSURANCE 


“Journal of Commerce” Says it Costs 
Underwriters From 2 to 
3 Per Cent. 


The “Journal of Commerce” sa‘d this 
week in discussing cancellations, under 
the head of “Giving Fire Insurance 
Gratis to the Dead Beats”: 

While fire insurance companies are 
retrenching, a certain and justifiable 
saving can be made in the matter o° 
the great waste incurred by giving 
away fire insurance. Thousands of 
policies are returned with no premium 
paid‘after being in force anywhere from 
a week to three months or more. In 
nearly every instance, if a loss had oc- 
curred, a claim would have been made. 
The loss of earned premium in this 
manner is calculated by prominent 
company managers as from 2 to 3 per 
cent. of their premium incomes. 

It must also be remembered that the 
expense of clerical labor and stationery 
is as much if not greater on a “not 
wanted” or “not taken” policy as on 
one on which an honest insurer pays 
the premium. If any credit is to be 
given for fire insurance the under- 
writers should be protected against 
dead beats and the broker or agent who 





2 LIBERTY STREET 


SCHAEFER & SHEVLIN 
GENERAL AGENTS 
Representing 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John 2312 


NEW YORK, N. Y. 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 

TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 

CAPITAL FIRE INSURANCE CO., Concord, N. H. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








38-40 Clinton St., Newark, N. J. 


WALTER F. ERRICKSON 


Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
Special facilities for out-of-town business. 


95 William St., New York 








WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 


UNITED STATES BRANCH 
January 1, 1917 
EIS EG a a $3,329,177.74 
Surplus in United States...... 1,478,531.90 

Total Losses Paid in United 
States From 1874 to 1916, 
PD «Sikes ancdssvecnwenee 41,657,814.31 


W. R. BROCK, President 
W. B. MEIKLE. Vice-Pres. & Gen. Man. 





*““STRONG AS THE STRONGEST”’ 


The Northern Assurance Co. 
(LTD., OF LONDON) 
Organized 1836 
Entered United States 1876 
Losses Paid - - - $105,000,000 
Losses Paid in U.S. - $38,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











1 LIBERTY STREET 


THE SCOTTISH 





E. F. FLINDELL 


Telephone John 2612 


Representing 


UNION & 


For the United States and Canada 


THE YORKSHIRE INSURANCE CO., LTD. 
For the United States and Cuba 


NEW YORK CITY 


NATIONAL 





delivers the policy should be required 
to guarantee the payment of the earned 
premium. If he is not certain enough 
of his customer to do this he should 
collect on delivery. 


BUREAU ENDORSED 

Reports of friction between the West- 
ern Union and the Western Insurance 
Bureau were set at rest in Philadelphia 
this week. At the annual meeting of 
the Bureau harmony resolutions were 
passed and a spirit of co-operation be- 
tween the two bodies was evidenced. 





H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 











The Russo-British Insurance Agency, 
Ltd, was registered as a private com- 
pany in London, England, with a capital 
of £10,000, to act as insurance brokers 
and agents, insurers of vessels, etc. 
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What Advice Should Be Given This Agent? 
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aeaernenerseenerninr rennin 


The Eastern Underwriter has received from a local agent a letter asking 
advice, which is reprinted in the hope that something will develop in discussion 
which will help this man, whose case is similar to that of thousands of men 
entering the fire insurance business, and his problems are their problems as 


well. 
work. 


business, or a man who has failed in other things. 


He wants to know how to succeed as quickly as possible in local agency 
In this particular case the agent is not a stripling about to learn the 


(He has been a successful 


life insurance agent and thinks from his large acquaintance and other oppor- 


tunities that he can make a success in fire insurance. 
What advice should be given him? 


do it? 


Editor, The Eastern Underwriter: - 


agency 1 find that there are about a million things that I do not know. 


But how is he going to 


In building up a new general insurance 


Undoubt- 


edly some clever genius with a propensity for educating the public has written 


a book covering the subjects of fire and liability insurance. 


I want to get some 


book which will contain the information 1 desire. 
I find in endeavoring to get a line of fire insurance that it is almost impos- 
sible to pry a risk loose from an agency where it has been established for any 


length of time. 


I can offer no better service, no lower rates, and there is really 


no reason why the man should give it to me. 
I want to put myself in possession of such specific knowledge that I can 
demonstrate to the prospect that I can give him as good coverage and better 


service in that my knowledge can save him money. 


In other words, instead of 


pursuing a calling of high class mendicancy I want to go to these prospects and 
demonstrate that there is something in fire insurance besides merely filling up 


a policy blank. That is the sort of information I am after. 


anything? 


THE RATE CONFERENCE 





Higher Rates on Unprotected Business 
and Cutting of Unnecessary 
Expense Decided 





Reduction of unnecessary expenses 
and the proposed increase of rates 
were discussed at the meeting of the 
company representatives in New York 
on Tuesday. Provision was made for 


the compiling of recommendations to 
be submitted to the several rate mak- 
ing bodies aiming to increase the rates 
on classes which have been unprofita- 
ble. It was also decided by the com- 
panies represented to discontinue the 
issuing of calendars. blotters. souvenirs, 
ete., and to curtail the use of supplies. 
Other means of reducing expenses are 
to be put into effect in the near future. 
Views ef F. W. Kentner 

The Eastern Underwriter has_ re- 
ceived the following letter from Fred W. 
Kentner, general agent of the City of 
New York: 

“Articles have appeared in certain in- 
surance journals recently in connection 
with the necessity for increased fire in- 
surance rates. We feel satisfied that if 
you test the sentiment of fire underwrit- 
ers generally you will find them strong- 
ly in favor of such an advance. 

“The facts that cannot be escaped or 
ignored are the increased costs in prac- 
tically every expense item connected 
with the conduct of our business, i. e., 
clerk hire, traveling expenses, station- 
ery and printing, adjustment fees, rat- 
ing board assessments and State taxa- 
tions of various kinds, and now we are 
confronted with the new war taxation. 
It seems to us that if there ever was a 
time when an increase in rates was jus- 
tifiable the conditions of to-day certain- 
ly warrant suclr action. 

“We trust that you will give wide pub- 
licity to this subject, which is of vital 
interest to those concerned in our busi- 
ness.” 





MUST PAY FOR BINDERS 

The Graves anti-discriminating and 
rebating bill has been reported out by 
the Senate committee and it is expected 
will be signed by the Governor to-day 
or to-morrow. This bill prohibits the 
Payment of a commission to the em- 
ploye of an assured. It also compels 


Can you recommend 


the payment of an earned premium on a 
signed binder. The bill aims to pre- 
vent large corporations paying a man a 
salary to act as broker and turn the 
commissions back to the assured. It 
also prevents brokers from securing a 
fifteen-day binder on a risk and getting 
another binder in a different company 
at its expiration and paying nothing 
therefor. 


FIRE COMPANIES SUBSCRIBE 

Several of the fire companies have al- 
ready subscribed to the Liberty War 
Loan of the United States. The applica- 
tion of the Germania Fire Insurance 
Co., of New York, for $150,000 of the 
bonds was the first of the fire compan- 
ies on file with the Government. The 
board of directors of the Germania 
voted to purchase that amount of the 
bonds on April] 27, before the war loan 
had become a fact. 

The German-American announced on 
Monday that it had taken $1,000,000 of 
the bonds. The applications of other 
ire companies have already been sent 
‘o the Government and it is expected 
that practically every company will do 
likewise as soon as their directors can 
meet and ratify the action. 


CITY CLUB OUTING 

An outing hs been planned hv te 
newly formed City Insurance Club to 
take place on June 19. College Point, 
L. I., has been selected as the site and 
the trip will be made by boat. It has 
been decided to limit the attendance to 
150 to accommodate the capacity of the 
boat chartered for the day. The tickets 
will cost $3 and will be ready in a few 
days. They may be secured from P. 
La Tourette, of the Pacific Fire, secre- 
tary of the Club. 


GRAND JURY INVESTIGATES 

The Westchester Grand Jury is inves- 
tigating an alleged shortage of funds 
said to have been discovered in the ac- 
counts of Louis Wiesendanger, of Yonk- 
ers. Subpoenas were issued to insure 
the testimony of various city officials. 
The case grew out of the insuring of a 
fire auto apparatus. 


TO WRITE AUTOS 
The Caledonian-American has _ en- 
tered the automobile field. The Com- 
pany plans to write automobile business 
in all States in which it is entered. 


Brown’s Patriotic 
Speech in Newark 





TALKS AT CEREMONIES WHEN 
FLAG’S UNFURLED 





Tribute to Men Born 
Who Are Loyal to This 
Country 


Pays Abroad 


Atlee Brown, the New Jersy rating 
expert, made a patriotic speech at the 
recent flag raising ceremonies at the 
rating office, which has attracted con 
siderable attention. He said in part 

“We are told, if from our birth we 
inherit love of mother, and 
liberty, we have within us all that is 
necessary lead a satisfactory life, 
and to die a satisfactory death, and it 
is comparatively easy for us who are 
born in this country to have the proper 
attachment to the emblem of our lib- 
erty, and that for which 
fought, but we must in 
and with proper 
those who come to live with have 
given up their country, and adopted by 
their oath of allegiance, citizenship in 
this country. Many thousands of these 
people have, no doubt, had a_ hard 
struggle to break off their natural love 
and sympathy for the Fatherland, and 
they deserve 


love of 


to 


our fathers 


all 


respect 


sympathy 
remember 


us, 


as much, if not more, 

credit than we who are born here, be 

cause they stand by the country of 

their adoption through a struggle of 

sympathy, while it comes to us by 
natural processes. 

Protection For All 

“These people have the full protec 

tion of the country, because they are 

a part of us. Even the people from 


the foreign countries who are not citi 
zens of this country are given the 
promise of our President that no mot 
ter what their individual ideas may be 
or where their sympathy may he 
placed, they shall be protected by the 
full power of the army and the navy 
in the proper pursuit of their existence, 
so long as they refrain from expressing 
their sympathies and keep their mouths 
closed. But there are, sad to say, a 
certain percentage, the smaller num 
ber, who have sworn allegiance to this 
country and have ‘torn the paper up’ 
They stamp themselves as liars before 
the world, and each one is a Judas, a 


Benedict Arnold Their punishment 
shall be, if caught. death, but if they 
are not their conscience will taxe the 


slower, but just as sure process, and 
give them a life filled with remorse 
and disgrace, and they will be glad to 
sink out of existence by condemnat’on 


of their own memory. 


Painful Memories 
“T read in the paper about a bhov so 
full of fear that he would be drafted 
that he cut off his forefinger. Think 


of the inheritance that boy has plaved 
upon his future life Every time he 
looks at that stump of a finger he will 
mentally say ‘coward.’ This should in 
time of years either drive him insine 
or to the river. Repent all he mvvy, 
repent for forty years, do all that mor- 
tal being can do to overcome the effect 
of that one act of cowardice, will never 
grow another finger on the stump. I! 
believe that those who do wren” 
against their nat‘on, either of their 
birth or their adoption, will burn up 
in anguish through their own mental 
process, if not caught beforehand, and 
given the penalty due to all such mon- 
strosities, 
War Brings Us Together 

“IT will tell you of an inspiring little 
incident that happened last Sunday a 
week ago in Philadelphia. A certain 


Presbyterian church had a flag raising 
after the morning service. High in 
the air above one of the highest domes 
of the edifice was unfurled a beautiful 
American flag, proper service was held 
on the lawn, while the Episcopal 
church members, a square away, walked 
by. I do not know what their thoughts 
were, but I can judge from the'r ac 
tion before the night service. As this 
beautiful flag was waving beyond the 
highest steeples, with an electric search 
light thrown upon it, being alone a 
very inspiring sight, the chimes of the 
Episcopal church kept playing con 
tinuously, ‘My Country ‘Tis of Thee.’ 
People stopped on the streets, and the 
silence and the thought of these people 
must have gone down and thrilled them 
to their very toes. What is the result? 
Do you realize that today there is a 
kindlier feeling between the members 
of those two churches. That is what 
the war will do for this country. It 
will bring us together in a common 
cause, and after over a hundred years 
of accepting immigrants into this coun 
try, and making them into citizens of 
all kinds, we will lose the main idea of 
today ‘every man get his,’ and we will 


see to it that our first thought is that 
Ve all collectively get ours, and shall 
impress upon the world the rights of 


the people versus the aristocracy, and 
those old monarchical ideas that come 
from centuries back and poison the 
very life-blood of hope and liberty as 
carried through the centuries up until 
the present time will pass away, this 
is what we are fighting to eradicate 
from the face of the earth 


A Universal Flag 

“To this beautiful emblem, the rais 
ing of which we are now celebrating, 
I would like to make a suggestion for 
a change for a universal flag, put a 
ring in the center of the blue, and place 
therein a star for each nation that is 
willing to bow to the principle for 
which the thirteen stripes gave us the 
incentive, and which we endorse every 


time we cheer for the Red, White and 
Blue.” 
TO MEET AT SARANAC 


Underwriters’ Association of New 
York State’s Mid-Summer Meeting 
—Uniform Rules 


At the Under 
writers’ Association of New York State 


its meeting this week 


voted to hold its annual meeting at Sar- 
anac Inn, Lower Saranac Lake. 
The 


report 


association adopted conference 


uniform rules and clauses; 
also adopted a uniform eo-insurance 
credit on protected mercantiles, 30 per 
cent. on build nes aod nt on 
contents. There was considerable dis- 
cussion over agency matters at Hornell, 
N. Y., and other places. 


on 


"O ner 


E. R. HARDY TALKS ON U. AND O. 

KE. R. Hardy, of the New York Fire 
Insurance Exchange, addressed the 
Underwriters’ Uniformity Association 
of Washington, D. C., on Tuesday. His 
subject was use and occupancy insur- 
ance, which he covered in considerab!e 
detail. 


MECHANICS INCREASES STOCK 

At a recent meeting of the Mechanics’ 
Insurance Company, held in Philadel- 
phia, stockholders voted to increase the 
capital stock from $250,000 to $1,000,000. 
William S. Clawson was elected a direc- 
tor to succeed the late Simon J. Martin. 


Reilly With F. S. James & Co. 

John J. Reilly, Jr., assistant office 
manager of I. H. Klein & Co. for the 
past five years, will start with Fred S. 
James & Co. on Monday. He will be 
in the marine department as a placer. 
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CASUALTY AND SURETY NEWS 








District Attorney to 
Probe Casualty Co. 


FOLLOWING RECEIVERSHIP PRO- 
CEEDINGS BY STATE 
Susquehanna Coal Decision Important 
—Statements By Representatives 
and Former Representatives of 
Company 


Certain facts have been laid before 
the district attorney in connection with 
the receivership of the Casualty Com 
piny of America (forevasted exclusive- 
ly in iast week’s issue of The Eagtern 
Underwriter) and it is expected that 
the grand jury will investigate certain 
transactions. Some of the allegations 
to which District Attorney Swann’s at- 
tention has been called are: 


The bonding of the contract be- 
tween the Susquehanna Coal Com- 
pany and the Interstate Coal Com- 
pany. Although this bond was for 
$200,005, no collateral security was 
deposi‘ed with t e C°sva'ty Com- 
pany to secure the possibility of 
loss. The only reserve placed 
aside for a contingency was $25,- 
000, reserved to pay the legal fees 
of Max TD. Steuer, in defending the 
suit for recovery under the terms 
of the contract. 

The circumstances surrounding 
the placing of this bonding con- 
tract. The broker was Oscar C. 
Smith of 80 Maiden Lane. The 
bonds were two in number, for 
$100,000 each. The first was exe- 
cuted April 21, 1915. The second 
was dated June 17, 1915. 

Mr. Smith had been a special 
agent for the Casualty Company 
and stood well with the coal firm 
of Archibald McNeil and Sons of 
No. 1 Broadway and Bridgeport, 
Conn. W. G. Townes, a directer 
in the Casualty Company, is vice- 
president and general manager of 
the McNeil firm. 

A. H. Dollard, head and tail of 
the A. H. Dollard Coal Sales Com- 
pany and principal owner of the 
Interstate Coal Company, (to which 
the Susquehanna Coal Company 
sold the coal for which it never re- 
ceived a cent) was associated in 
coal deals with the MeNeil con- 
cern. 

1eorge H. Bressette. New York 
sales agent for the Susquehanna, 
indirectly accused by United States 
District Court Judge A. N. Hand as 
“dishonest,” was an intimate friend 
of Dollard and of the McNeil con- 
cern. 

It is stated by those employed in 
the bonding department of the Cas- 
ualty Company of America that 
Smith, the broker, asserted that 
Dollard was responsible for Townes’ 
business career. 

Department heads allege that the 
company was actually insolvent on 
June 30, 1914. 


Big Stock and Bond Deal 


The Casualty Company guaran- 
teed certain notes given by parties 
interested in the Blair-Columbia 
Coal Company and the Altoona 
Northern Railroad, both Pennsyl- 
vania corporations. On September 
12, 1916, seeing that it would have 
to make good, the Casualty Com- 
pany entered into an agreement 
with the Blair-Columbia Coal Com- 
pany, Sigmund Morris and Frieda 
Hart, and Morris as trustee for the 
Casualty Company, whereby the 


latter paying promies :. notes not 

in excess of $275,000, which had 

been issued by the Blair-Columbia 

Company, Morris, Mrs. Hart or Na- 

than Hisenberg and $75,000 to be 

used in improving the property, the 

Blair-Columbia Company was to 

deliver to Morris as trustee, a first 

mortgage on its real and personal 
property on the _ Blair-Columbia 

Company and two leases on coal 

lands for $100,000 payable in semi- 

annual instalments of $5,000 with 
interest at 6 per cent. and Morris 
and Mrs. Hart were to sell to the 

Casualty Company 867 one thou- 

sand dollar first mortgage 5 per 

cent. gold bonds of the Altoona 

Northern, 500 shares of the pre- 

ferred stock and 4,000 shares of the 

common stock of the railroad, each 
share having a par value of $50, and 

333 1-3 shares of the ‘Blair-Colum- 

bia Company, having a par value 

of $50. 

Mrs. Frieda Hart is said to be 
the wife of Max Hart, who on Au- 
gust 28, 1914, was convicted before 
Justice Ray, sitting at Watertown, 
N. Y. of “note kiting.” The ver- 
dict was set aside recently and a 
new trial ordered. The Circuit 
Court of Appeals, which reviewed 
the case, decided that remarks of 
the presiding judge were unfair. 

The Casualty Company has paid 
notes under the above contract 
amounting to $133,300 and advanced 
$23,100 on account of improve- 
ments. There still is a balance 
due of $193,600. 

The State Insurance Department 
values the mortgage at $60 000 the 
railroad bonds at $146,800 and 
pl ces no value on the stock of tue 
railroad or of the coal company. 

Within the last few weeks a part 
of this security was sold by a repre 
sentative of Casualty Company for 
a sum said to be about $4,000. The 
purchaser is said to have been the 
head of Swayze Advertising 
Agency of 112 East 19th Street. 

Inquiries at the office of the 
Casualty Company elicited the re- 
ply from Receiver Wright that 
such a sale had been made, but 
that as yet, there was no official 
statement to be made. 

These are the salient and outstand- 
ing allegations, but there are so many 
other angles to this confused tangle of 
financial manipulations that it is diffi- 
cult to untangle all of them. The main 
inquiry seems to centre about the Sus- 
quehanna contracts. The District A.- 
torney is also investigating a rumor 
that a man connected with the Com- 
pany, but not an officer or department 
head, got $20,000 personally for his 
share in bond deal transactions, and 
also was given a $2,200 Cadillac auto- 
mobile. 

It is alleged that the officers and 
directors of the Company sometimes 
went over the heads of men in charge 
of departments. Tt is said further, 
that at the time the bonds were writ- 
ten no provision of any kind was made 
for eventualities and that after suit for 
recovery had been brought, only $25,000 
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was set aside—and this sum, for coun- 
sel fees. It is said that Steuer re- 
ceived $7,500 down for his counsel fee, 
with the proviso that he would get $17,- 
500 more if he won the suit. 


Reinsurance 

Another interesting phase is the rein- 
surance of the Pacific Coast Casualty 
Company, the agreement being dated 
February 25, 1916. 

It is stated that the Casualty Com- 
pany was to receive about $75,000 as a 
fee for reinsurance. It never received 
this money and in addition, paid out 
more than $50,000 in losses under the 
reinsurance agreement. 

kK. W. DeLeon, who resigned the presi- 
dency in January, 1916 says he was 
in ignorance of the Susquehanna bond 
deal. 

Kk. L. Hearn, former president, said 
he did not care to be quoted at this 
time. 

Vice-President Lloyd’ declared indif- 
ference to what was said, but protested 
against blame being placed on the 
shoulders of any one individual. 

Moses J. Wright, special deputy sup- 
erintendent of insurance, who is acting 
as receiver, stated that his investiga- 
tions had been too cursory as yet. to be 
able to make any definite statement. 

A Hughes Report 

James J. Hughes, manager of the 
fidelity and surety department of the 
Company, referred to a report he made 
the Company in October of last year, 
when the State Insurance Department 
was making an examination. In this 
report, Mr. Hughes said among other 
things: 

The reserve on December 31, 
1916, carried claims amounting to 
$54,419.18. The total losses paid 
plus reserves on the reported 
claims amount to $159,817.97 or 
15 1-2 per cent. on the premiums 
written. In addition, to the losses 
stated above there was also paid 
out for losses $119,347.55 on which 
salvage was recovered of $95,984 52 
The reason the last named losses 
are not computed as part of the un- 
derwriting experience of the Com- 
pany is that the risks upon which 
these losses were paid were written 
by the directors of the Company 
over the protests of the underwrit- 
ing department. 

In the standard chart of 1916, it 
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is stated that the total of surety and 

fidelity premiums written in 1916 

amounted to $369,370.15 and that 

the losses paid amounted to $174,- 

688.45, giving a loss ratio of 48 per 

cent. 

These figures were based on in- 

‘ correct information furnished by 
our accounting department. The 
correct figures, taken directly from 
the books of the underwriting de- 
partment showed an _ additional 
premium of $50,000. The losses 
included those on risks above spe- 
cified as having been written by the 
directors. 

Oscar C. Smith, the broker, stated 
that he applied for the Susquehanna 
bonds in the regular course of busi- 
ness. He denied that Townes, a direc- 
tor had in any way used his influence 
in obtaining their execution. 


Statement By W. G. Townes 


W. G. Townes, when asked concern- 
ing his connections with the various 
activities of the Casualty Company, 
said that he was in Europe when the 
Susquehanna bonds were executed. He 
said he had been opposed to the Blair- 
Columbia coal deal and had denounced 
it at a directors’ meeting, he added. He 
had never heard the report that som 
one connected with the Company had 
received a personal fee of $20,000. He 
was certain too, that the Company 
would be able to pay all its indebted- 
ness and pay its stockholders 100 cents 
on the dollar. 


Judge Hand’s Opinion 
Just how the courts look upon the 
Susquehznna-Dollard-etc., proposition is 


shown by the tenor of Judge Hand’s 
opinion, which reads in part: 


At the close of the testimony 
both sides moved for the direction 
of a verdict. ‘The action brought 
to recover the sum of $186,823.49, 
with interest, upon two bonds 
dated respectively April 14, 1915 
and June 14, 19'5, g ven t» secure 
payment for coal delivered by the 
plaintiff to the Interstate Coal Com- 
pany, Inc. The defense is that the 
defendant, which is the surety upon 
both bonds, was discharged before 
the beginning of the action. The 
following conditions appear in each 
bond: 

First: That immediately af- 
ter any breach of any part of 
said agreement, or the occur- 
rence of any act on the part of 
said Principal, or its Agents or 
employes which may involve a 
loss for which the said surety 
is responsible hereunder shall 
have come to the knowledge 
of the Obligee, its agents, ser- 
vants or representatives, notice 
in writing shall be given to the 
said Surety. 

Second: That in the event 
of any breach of the conditions 


(Continued on page 22) 
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Using Mails to 
Handle Delinquents 





GOOD TIPS TO BONDING 
SURETY AGENTS 


AND 





Letters of Arthur Schneider, Manager 
of Jersey City Office of American 
Surety Co. 


By Arthur Schneider 


In transmitting bonds to attorneys, 
brokers, or directly to the assured, we 
always enclose 
686 (our bill) with premium plainly 
marked thereon, and frequently send 
with the bill a courteous letter, as fol- 
lows: 

No. 1.—Enclosed herew‘th 
will find beni cevering as 
together with our bill for premium, 


you 


which we trust you will find in 
order. 
We thank you heartily for your 


favor in this matter and 
serve you in the future. 
Very truly yours, 


hope to 


In a great many cases when the bond 
is received it is scrutinized for errors, 
and the attached bill is an excellent re- 
minder that it should be paid. This is 
oftentimes done immediately. 

Next, a monthly statement is sent to 
the proper person, be he the agent, at- 
torney, broker or assured, so that it is 
received on the first day of the month; 
and as most people pay their bills be- 
tween the Ist and 10th, this statement 
again recalls to his mind that he has 
not paid the premium on his bond. In 
this way we receive many of our col- 
lections. 

All Brokers and Agents Are Notified 
of the Collection Rules 

In the cases of delinquent collections 
in the-hands of brokers or our agents, 
1 have found that most of the surety 
brokers and agents are also fire agents 
and as such have a practice among 
themselves of rem tting to their gene: al 
agents or home offices only after ninety 
days have elapsed. Hence these agents 
have the impression that the bonding 
premiums can be remitted in a like man- 
ner. T have found it profitable to notify 
them that such is not the case in con- 
nection with the American’s accounts, 
and that it is an absolute rule that 
premiums due must be remitted to the 
Home Office by us as soon as collected, 
and must be paid within forty days 
after the business is written. There. 
fore, as brokers or general agents, they 
may be allowed only forty days’ time 
in which to report premiums to us, giv- 
ing us a reasonable time in which to 
put the matter through the necessary 
routine and proper reports. 

In advising agents of the Company’s 
requirements we have found it desir- 
able to thank them for their efforts and 
assistance in keeping our agency to the 
front, and to assure them that we will 
reciprocate by giving them prompt, effi- 
cient and courteous service. 


Letters Used in Soliciting Premiums 
From Principals 


On those accounts where we deal 
with the assured direct. if the prem’um 
is not received within thirty days, a 


letter is written as follows: 

No. 2.—We respectfully call your 
attention to our bond written on 
your behalf as ‘on —, 
1917. 

The premium: of $ is still 
due us and we would thank you for 
whatever courtesy you may show 
us in this matter. 

We enclose a duplicate bill 
your information. 

Who is the Delinquent? 
On those accounts where we deal 
with the broker, if the premium is not 
paid within forty days, a letter is writ- 
ten as follows: 

No. 3.—We respectfully call your 

attention to our bond written on 





for 


the regular Form A. 


behalf of your good client, Mr. 
cn— ~ SE 
The premium of $——~—is sstill 


due us, and we inquire at this time 

whether or not we can be of as- 

sistance to you in collecting this 
item. Trusiing to receive your 
valued favor, we remain, 

We feel that if the broker has col- 
lected the premium, he will forward it 
to us. At any rate we have opened up 
the way to learn whether it is the 
broker or his client who is the delin- 
quent. 

In ten days if we have not received 
his reply to our letter or the premium, 
he is called on the ’phone. We have 
thus accomplished our end as set forth 
in letter No. 3. 

The same form of letter is also used 
in connection with premiums due from 
our agents. 


Final Letter 
In about sixty days, if the premium 
still remains unpaid, we write to the 
broker, attorney or agent as follows: 
No. 4.—Permit us to refer you to 
our communication of request- 
ing payment of premium due since 
- The collection division of 
our home office has requested us to 
remit this item in our next state- 
ment, and we ask you to remit to 
us at an early date, thus enabling 
us to keep in the good graces of 
our collection divis‘on. 
Thanking you for your 
attention to this matter, 
main, 


prompt 
we re- 


If Letters Fail a Personal Call is Made 
The above usually brings the pre- 
mium, but if not a personal visit ov a 
telephone call is made to ascertain the 
reason. In this way we can determine 
whether the time for the collection of 
the premium should be extended; 
whether a letter is to be written threat- 
ening cancellation of the bond, where 
possible; or whether we should enclose 
a check for the premium drawn to our 
order upon the bank where funds are 
kept under our countersignature and 
requesting the principal’s signature, as 
in the instance of probate bonds, ete. 

In connection with this class of busi- 
ness, we can indicate on our records 
that no further checks are to be coun- 
tersigned and that the estate is not to 
be closed out until our premium is 
paid. 

Another Help 

(Further classes of bonds can also be 
safeguarded, such as license and similar 
bonds. 

We are very friendly with the offi- 
cials of the Government at this location 
who handle licenses and have received 
letters from them directed to our prin- 
cipals, as follows: 

No. 5. The American Surety Co. 


notify this department that they 
will be compelled to cancel their 
bond on your behalf as - if 


the premium is not paid forthwith. 
In such event your license as 
will be cancelled. 


Kindly attend to this at once, 
and oblige. 
W. P. Learned, of the Fidelity & 


Casualty, was elected president of the 
Purglary Insurance Underwriters’ As- 
sociation last week. Mr. Learned has 
reen engaged in burglary business since 
1895, three years after he became 
‘dentified with the Fidelity & Casualty. 
With that company he worked his way 
up by force of intelligence, good nature 
and the hardest kind of hard work. He 
was born in Pittsfield, Mass., attended 
Exeter Academy, was graduated from 
Harvard and then joined the Fidel- 
‘ty & Casualty. He is a member of the 
Calumet and Richmond County Field 
Club. 





IRVING D. KRAFT WITH AETNA 

Irving D. Kraft joined the agen*yv 
staff of the New York branch office of 
the Aetna Accident & Liability this 
week. Mr. Kraft has for several years 
been with the Ocean Accident, 


Lack of Powder Marks 
Wins $8,009 Verdict 


ARKANSAS COURT DECIDES 
AGAINST AETNA LIFE 
Holds That Physical Evidence Sur- 
rounding Man’s Death Precludes 
Theory of Self-Destruction 





On account of being unable to show 
powder burns on the head of an in- 
sured where the bullet entered, the 
Aetna Life Insurance Company failed 
to show suicide in its defense of an 
accident insurance policy, and a judg- 
ment of the Jefferson Circuit Court of 
Arkansas against the Company for 
$8,009 was affirmed by the Supreme 
Court of that State last week. The 
case was that of Dan Taylor, special 
administrator of the estate of Ella S. 


Sears, deceased vs. Aetna Life. I+ 
appears that the insured, Edgar P. 
Sears, of Salt Lake City, a traveling 
salesman for a sheet music house, 
came to Pine Bluff, Arkansas, and 
1egistered at the Jefferson Hotel, 
November 22, 1914, 

Early on the morning of November 


26 his body was found lying partly un- 
der a cotton platform and ten or twelve 
feet the with a_ pistol 
wound in the head entering the right 
side near the temple and coming out 
cn the opposite side. The body was 
lving on its back and the pockets of 
the trousers were turned inside out. 
A pis‘ol was found on his breast with 
his hand lying loosely over it. On the 
vround ard near the body was a silver 
collar, a nickel, some keys and a pipe. 
His ‘tat was found probably a_ foot 
away from the body. 


from street 


It was alleged by the plaintiff that 
the insured was killed by unknown 
persons. The company denied liability 
on the grounds that the death was 
rot effected by accidental means but 
iesulted from suicide. The case was 
tried May 8, 1916 and the company 
showed that Sears, the insured, had 
teen a wealthy man, making money, 


and spending it freely until a few years 
tefore his death, when he lost his 
money and his business. He had been 
forced to ask his daughter's husband 


to pay even his insurance premiums, 
and to advance him small sums of 
morey ‘rom time to time. He had 
been living precariously selling sheet 


muvic and had been living in a cheap 
boarding house. He was very despond 
ent at times just before his death and 
worried a good deal, An examination 
of the ground disclosed no tracks but 
those of the dead man. All the cir 
cumstances surrounding the body, when 
found, pointed to suicide. 

Both of the physicians testifying for 
plaintiff said that a wound of the char 


acter received by Sears would have 
produced instant death, followed by 
complete relaxation of the muscles, 
and that if he haa been holding a 


pistol in position io have inflicted the 
wound found in his head his arm would 


have dropped to his side and the 
pistol would have fallen from it. All 
cf the witnesses viewing the body 


testified there were no powder marks 
or burns on the face of the deceased, 
no charred flesh in the wound and his 
hair was not singed and his hat brim 
was not burned or powder marked and 
plaintiff maintained it was a physical 
impossibility for the insured to ave 
held a pistol in position to shoot him- 
self through the temple without bend- 
ing his arm in such a manner as to 
place the muzzle of the pistol within 
four or five inches of his head and a 
cischarge of the pistol in that position 
would have inevitably resulted in 
yowder marks and burns. The com- 
pany showed that Sears Sad not even 





money enough to pay his board bill at 
his hotel and was being watched for 
fear of his leaving without paying. The 
plaintiff set up vobbery as a motive 
for the murder of Sears. Taylor, Jones 
« Taylor, of Pine Bluff, Ark., and Gus- 
tin, Gilletie & Brayton, of Salt Lake 
City were attorneys for plaintiff and 
Danaher & Danatier were attorneys 
for the company. Besides the judg- 
ment, damages and attorneys’ fees 
‘mounting io over $2,000 were assessed 
azainst the company together with in- 
terests and costs. The only relief the 
company procured on appeal was a 
$500 reduction of attorneys’ fees which 
evidently was the only item the Su- 
yreme Court considered excessive. 
WITH MASSACHUSETTS B. & IL. 
A. Victor Hansen Appointed Superin- 
tendent of Accident and Health De- 
partment of New York Office 


A. Victor Hansen, assistant superin- 
tendent of the accident-health depart- 


ment of the New York branch office of 
the Aetna, resigned this week, effect- 
ive June 1. Mr. Hansen has been ap- 


pointed superintendent of the accident- 
lealth department of the New York 
office of the Massachusetis Bonding & 
insurance Co. succeeding W. E. Robert- 
He will assume his new 
Cuties early in June after a visit to 
the Chicago and Saginaw, Mich., offices 
of the Company. 


son, resigned 


Mr. Hansen ‘as had an accident- 
nealth experience extending over a 
period of sixteen years. Before going 


with the Aetna, he had been interested 
tor a few months in oil fleld operations 
in the West. Prior to that he had been 
an independent accident-healt adjuster 
in the South and Southwest, doing 
work for a number of companies and 
at that time he was the only casualty 


edjuster in that field. In 1911 he took 
charge of the Aetna’s office at Fort 
Worth, Texas, previous to which he 
had acted as an agent in Oklahoma 


City for a number of years and earlier 
in Aurora, Ill. Mr. Hansen received 
ris early training in the Chicago 
offices of the Maryland Casualty and 
the Travelers, 
TALKS ON SURETYSHIP 

On Friday, May 4, J. W. Mason, vice- 
president of the American Surety Com- 
pany of New York, addressed, by in- 
vitation from the Manufacturers Trust 
Company of Brooklyn, Broadway and 
Sumner avenue, in that borough, the 
officers and employes of that Company 
on the subject of suretyship. 


B. G. WILLS 


B. G. Wills, of 
intendent of the 
branch of the Royal Indemnity, has 
been appointed manager of the auto- 
mob‘le liability department of the Fire- 
man’s Fund, effective June 1, when he 
will take up his new work at the lat- 
ter’s home office at San Francisco. 


APPOINTED 


Angeles, super- 
California 


las 
Southern 





W. S. Cooper, manager of the liabil- 
ity department of the Newark branch 
office of the Aetna Life, returned on 
Monday from his heneymoon spent in 
the South. Mr. Cooper on April 28 
married Miss Rena C. Griffith, of 
Brooklyn 
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What Legislature at 
Albany Has Done 


MANY BILLS GO THROUGH AND 
GOVERNOR SIGNS SOME 


Insolvency of Insured Does Not Release 
Company—Insurance Against 
Loss By Forgery 

A bill has been introduced by Sena- 
tor Newton, amending Section 67 of 
the insurance law in relation to the 
approval of premium rates, by includ- 
ing the State insurance fund as ad- 
ministered by the State Industrial Com- 
mission. ‘The bill has been advanced 
to third reading by the Senate and re- 
ferred to committee. ‘ 

The Assembly has passed the bill of 
Assemblyman McCue, adding a new 
section, lv9, to the insurance law by re- 
quiring policies of insurance against 
damage or loss resulting from accident 
or injury to employes or other persons 
for which the insured is liable, or 
against loss or damage to property 
caused by horses or vehicles propelled 
by any motive power vehicles, and for 
which the insured is liable, to contain 
a provision that the insolvency or 
bankruptcy of the insured shall not, 
release the insurance carrier. 


Coffey and Boylan Bills 

The Senate has passed Assemblyman 
Coffey’s bill amending Section 96 of 
the insurance law by providing that 
intermediate policies of insurance, is- 
sued by industrial insurance corpora- 
tions, and policies which by reason of 
residence, occupation, personal or fam- 
ily history, or altered health, call for 
payment of higher premiums than those 
charged for standard risks, shall not 
be included in determining the amount 
of new business of a life insurance 
company. 

Two of Senator Boylan’s bills have 
been passed by the Senate. One 
amends section 136 of the insurance 
law by striking out the provision that 
any person acting as a broker between 
an agent or an insurance corporation 
and the insured must notify the officer 
entitled to receive the premium tax 
upon such insurance of the fact of such 
insurance, together with the precise lo- 
cation of the property insured, the name 
of the insurer, and the amount of the 
premium to be paid. 

The other Boylan bill amends Sub- 
division 5 of Section 70 of the insur- 
ance law by authorizing insurance 
against loss by forgery, as well as by 
burglary or theft, and against loss of 
or damage to jewelry, wearing apparel 
and. articles of personal adornment 
during transportation by any public 
carrier or other public conveyance with- 
in the confines of the United States, 
including loss caused by theft, pilfer- 
age, robbery, breakage, fire, lightning 
or otherwise. 

Signed By Governor 

Governor Whitman has signed the 
following bills of Assemblyman Coffey: 

Amending Sections 16 and 95 by 
making certain changes relative to the 
acquisition by insurance companies. of 
shares of their own stock and the con- 
version of stock life insurance corpora- 
tions into mutual companies. 

Adding a new section (195) by pro- 
viding that two or more domestic mu- 
tual liability and workmen’s compen- 
sation corporations may merge or con- 
solidate under name of either corpo- 
ration, and regulating procedure. 

Amending Subdivision 2 of Section 
86 by substituting entirely new provi- 
sions regulating the method of comput- 
ing reserves of casualty or surety 
insurance corporations, and relative to 
additional reserves, and annual state- 


Questions Usefulness 
of Casualty Exchange 


COMPANY OFFICIAL ADVOCATES 
REORGANIZATION 


Implies That Much of Work is Repe- 
tition of That Done by Workmen’s 
Compensation Bureau 


The Eastern Underwriter is in re- 
ceipt of the following letter from a 
casualty company official: 

“The Casualty Insurance Exchange 
was intended primarily to deal with 
purely local questions, but in spite of 
the fact that it is directed by home of- 
fice officials, nothing of either local or 
national moment has resulted from its 
operations to place it in the class of 
public beneficiaries. One of its objects 
is the regulation of agents and commis- 
sons. Rules are promulgated by the 
bureau and passed to the exchange for 
ratification. Many companies, neverthe- 
less, disregard the matter of agencies 
as well as the question of commis- 
sions, reserving unto themselves the 
right to determine the number of agents 
it should have and the rate of com- 
mission payable to obtain a desirable 
connection and preferred business. The 
president of one of the companies is 
on record with the exchange admitting 
that his company is paying a dual 
agency excess commissions above those 
authorized. Other companies also are 
violating all rules respecting rates and 
commissions, thus defying the power 
vested in the exchange. 

“Recently a new plan for writing 
general, elevator and theatre liability 
insurance was adopted effective May 1. 
Criticism is ripe among the companies, 
some insinuating a clever move on the 
part of one member to hold the busi- 
ness remaining on its books after the 
cancellation of a large volume of un- 
profitable risks, and that the plan will 
not solve the problem. 

“The exchange is not popular, as the 
attendance at the meetings indicates. 
Harmony does not. prevail. There 
should be a complete reorganization. 
The by-laws should be revised, impos- 
ing a penalty for failing to observe the 
rules to the fullest extent. All ques- 
tions should be decided by local repre- 
sentatives. Only in this way can we 
hone or expect to derive any benefit 
from the exchange and I believe such 
a reorganization is necessary to obtain 
any result at all.” 


HOME PURCHASE PLAN 
A few of the life insurance com- 
panies are offering mortgage loans on 
homes. with the provision that this 
loan will be paid off when the insur- 
ance policy which the owner takes. 
matures cr becomes a claim, said Neil 


‘DP Sills. of Richmond, in a talk to 


Johns Hopkins University students. 
This is proving not only a service to 
the assured, but a blessing to the 
community, because men by owning 
their homes take more of an _ in- 
terest in their town’s civic life and in 
keeping their houses and grounds fixed 


up. 


ments showing schedule of experienc? 
by insurers of liability or compensation. 

The Assembly has passed Senator 
Bovlan’s bill, amending Section 136, bv 
striking out the requirement that per- 
sons acting as brokers for fire insur- 
ance companies shall notify the officer 
entitled to receive the tax upon the 
premium on such insurance of the fact 
of such insurance having been written, 
together with location of the property. 
name of the insured and the amount of 
premium to be paid. within ten days 
after effecting such insurance. 

The Eastern Underwriter is indebted 
to “The Spectator” for this digest of 
Albany legislative and gubernatorial 
activities at Albany. 


New Argument Against 
Health Insurance 


FRANK F. DRESSER DISCUSSES 
FOREIGN EXPERIENCE 





In Massachusetts ‘Workman Would 
Contribute $9,000,000; Employer 
$9,000,000; State $5,000,000 





A strong argument against health in- 
surance has been made in the New 
York “Times” by Frank F. Dresser, a 
prominent member of the Massachu- 
setts bar, who has made a careful 
study of employers’ liability and com- 
pensation laws. He says in part: 

“Let us consider the cost, not the 
most important but always a material 
item in any scheme which is to be 
worked out practically. The data in 
this country is of the vaguest descrip- 
tion; and such foreign data as is avail- 
able are difficult to transpose into our 
terms. We know that the German costs 
have been rising steadily since 1884, 
and that the peak of expenditure is not 
yet reached, that the days of sickness 
per insured have increased rather than 
diminished, and that the duration of ill- 
nesses has lengthened remarkably. <A 
similar condition is observed in other 
countries having an insurance system. 

“Tt has been computed, arguing from 
German and British experience, that the 
cost of sickness, medical and funeral 
benefits, including administration costs, 
but excluding, apparently, any contri- 
bution to reserves and the quite con- 
siderable sums which employers must 
in the first instance pay for their ac- 
counting department, would be between 
the limits of 3 and 5 per cent., say 
about 4 per cent., of wages. 

“If we apply this 4 per cent. of wages 
to a single State, say Massachusetts, as- 
suming the average wage to be $570 a 
year and that there are about a million 
persons who would be insured, the cost 
to Massachusetts is about twenty-three 
million dollars annually. Of this the 
workman would contribute nearly nine 
million, the employer nine million, and 
the State about five million, an increase 
of our present State tax by over 40 per 
cent.” 


Casualty Company 
(Continued from page 20) 

of said agreement which might 
involve a loss for which the 
said surety shall be subrogated 
to all the rights of said agree- 
ment or to sub-let the same or 
any part t ereof. 

The plaintiff supplied coal to the 
A. H. Dollard Coal Sales Company, 
and that Company was far behind 
in its payments. It also made two 
contracts to supply coal to the In- 
terstate Coal Company upon a two 
months’, which was afterwards ex- 
tended to a ninety days’ credit, and 
these latter contracts were secured 
by the bonds upon which that action 
is brought. 

The Dollard Coal Sales Company 


was accustomed to bill out the coal 
sold by the Susquehanna Coal Com- 
pany to the Interstate Coal Com- 
pany in its own name. * * * 

Bressette, the active sales agent 
of the plaintiff, of course, knew that 
Dollard and he were acting unlaw- 
fully in regard to the special ac- 
count which constituted any part of 
the cash belonging to the Interstate 
Coal Company. * * * 

I am satisfied that the officers 
and auditor of the plaintiff did not 
know that Dollard and Bressette 
were acting dishonestly. The only 
person who testified that the offi- 
cers or auditor of the plaintiff knew 
anything about the existence of the 
special account was Dollard him- 
sen. * * * 

It is, of course, incredible that 
plaintiff's officers should have 
known of the abstraction of large 
sums by Dollard and Bressette and 
allowed it to go on. Dollard was 
at best a highly discredited wit- 
ness and that if he was intending 
to tell the truth he was doubtless 
confusing conversations about the 
special account. This special ac- 
count did not appear in the books 
of the Dollard Coal Sales Com- 
pany and was used very largely 
for fradulent purposes by Dollard 
and Bressette. * * * 

Bressette, who was the only em- 
ploye or agent of the plaintiff who 
had knowledge of these transac- 
tions, was not acting for the plain- 
tiff when he obtained such informa- 
tion. He was engaged with Dollard 
in the perpetration of a fraud upon 
the plaintiff and the strict lan- 
guage of the bonds as to the knowl- 
edge not only of the Obligee, but 
of “Its agents, servants or rep- 
resentatives” relates to the agents, 
servants or representatives whose 
knowledge is obtained in the course 
of their employment and not by 
reason of perpetration of a fraud 
upon the Company they serve. 

I deny the motion of the defend- 
ant for the direction of a verdict, 
and grant the motion of the plain- 
tiff for the direction of a verdict 
for the reason: (1) That the 
plaintiff never acquired knowledge 
of any act, other than the exchange 
checks which were not occurrences 
which could on their face be re- 
garded as likely to involve a loss 
for which the surety might become 
respons:ble: (2) that the knowl- 
edge of Bressette as ‘o unlawful 
abstractions from the special ac- 
count of the Dollard Coal Company 
of moneys belonging to the Inter- 
state Coal Company, Inc., was ac- 
quired under circumstances where 
he could not be regarded as agent of 
the plaintiff because his knowledge 
was secured only while he was en- 
gaged in perpetrating a fraud upon 
the plaintiff. 

The Insurance Department is trying 
to salvage the assets of the Company. 








INSURED IN THE AETNA 

Leicester D. Klous, city manager for 
the Aetna Life at Utica, New York, in- 
sured the employes of the Utica Heat- 
er Company under the group insurance 
plan. ‘The policy covers over one hun- 
dred employes, and the amount of the 
insurance depends on the length of 
service with the company. 





C. A. CRAIG, President 





The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 
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CASUALTY AND SURETY POINTERS 








Some years ago the 

Go After writer became con- 
Medium-Size vinced that a_ branch 
Banks office having a good 


line of fidelity business 
well scattered and placed would have 
rot only an asset that could be relied 
upon to remain fairly constant but, if 
ic this be added a fair proportion of 
the medium-size banks located at dis- 
tributing and business centers, he 
would have one of the strongest pos- 
sible factors for increasing and holding 
the Company’s business in all its 
various lines, says John F. Clark, of 
the American Surety Company in New- 
ark, writing in that Company’s “Bul- 
letin.” 

To bring the average agent to realize 
this we found was not so easy, as the 
tendency is to drive ahead for the “big 
contract.” But, by carefully studying 
the territory, working up leads and co- 
cperating with the agent in closing 
his deals, thoroughly coaching him in 
the value of possessing the bonds of 


Auto Owner Not Liable 

The Court of Appeals of the State 
of New York in an opinion just handed 
down, holds that the owner of an auto- 
mobile is not necessarily responsible 
for damages or injury done to an- 
cther, merely because of the fact «> 
ownership. The case in question was 
cne in which a machine struck a pedes- 
trian in the streets of Rochester. The 
jujured man sued the owner of the car, 
a woman, At the trial it was shown 
that the car was driven by a chauffev 
employed and paid by the husband of 
the car’s owner. This, the court held, 
shifted the financial responsibility from 
the shoulders of the owner to that of 
the chauffeur. 


Lapse Decisions 
(Continued from page 9) 
ing the dividend. Should such 
statement not be received, you will 
remit in accordance with the above 
and the dividend will be forwarded 
to you as soon as it is determined. 
Payment may be made as directed 
by the general agent or in the 
absence of such direction to the 


Aetna Life Insurance Cb., Hart- 
ford, Conn.” 
The defendant insists that in 


view of the requirement of section 
191 of the Insurance Law, to which 
I have referred, the matter on the 
face of the card, coupled with the 
first and second sentences of the 
matter printed on the back, con- 
stitutes a substantial and common- 
sense compliance with the require- 
ment of section 92. Plaintiff, on 
the other hand, contends, upon the 
authority of Flint v. The Provident 
Life Ins. & Trust Co. (215 N. Y., 
254), that the notice is insufficient. 
The controversy in this respect is 
concerning the adequacy of the 
notice in calling the attention of 
the insured to the fact that unless 
the premium is paid as provided in 
section 92 “by or before the day it 
falls due, the policy * * * will 
be forfzited.” Although it may be 
that the form adopted by the 
defendant in the instant case lacks 
somewhat both in the simplicity 
and precision in its attempt to in- 
corporate within the terms of the 
statutorv notice the provision for 
the days of grace, nevertheless, I 
am inclined to believe that in that 
respect the notice complies with 
the statute as such notices have 
been construed. 

To my mind, however, the notice 
in the instant case is totally de- 
fective for an entirely different 
reason. It will be observed that 
the notice on its face makes no 
mention whatsoever, directly, im- 
pliedly or by reference, through 


Lis banking institution, business and 
manufacturing concerns as a perma- 
nent asset, and finally inducing him 
to see that the general public knowl- 
edge that he had of these lines would 
assist him materially in obtaining all 
other lines of the Company’s business, 
we succeeded in establishing a num- 
ber of well-grounded, reliable, profit- 
able and Joyal agents. 

We have reason to believe that no 
amount of persuasive eloquence on the 
part of the suave “special” will induce 
many of such agents to forsake their 
allegiance to our Company; for we 
have worked for and with them in 
establishing themselves as the surety 
men in their localities. We know this 
to be true in several instances where 
other companies represented in our 
agent’s office have offered to apply 
the larger commissions paid by them 
to our agent’s surety business, and the 
proposition refused on the grounds of 
the existing co-operation and the in- 
cident specialized service afforded the 
agent. 


notation or otherwise, to the pos- 
sibility of forfeiture, or to the mat- 
ter contained on the reverse side 
of the card. I know of no principle 
of law or business by which the in- 
scription on the _ reverse _ side, 
therefore, can be regarded as a 
part of the notice. 

It is quite plain that the require- 
ment of section 92 of the Insur- 
ance Law is not met by the fact 
that information of the character 
required to be incorporated in the 
notice may come, or indeed has 
come, to the insured by some iin- 
formal means. In other words, it 
is not sufficient that the assured 
obtained knowledge of the fact that 
his policy will or may be forfeited 
by reason of the non-payment of a 
premium The insurer is required 
to send him a notice to that effect, 
and in another part of the statute 


it is spoken of as the notice. The 
defective form of notice adopted 
by the defendant in the instant 


case does not even afford any as- 
surance that the insured may have 
seen the reverse side of the card. 
There is no reference to the re- 
verse side in the notice itself. Un- 
der the circumstances, therefore, 
the matter printed on the reverse 
side is as much disconnected with 
the notice iself as if it were con- 
tained in a separate clipping or 
other form of printed matter quite 
apart from the notice itself, which 
by the terms of the statute is mani- 
festly intended to define a com- 
munication. 


Pittsburgh Office Building 
(Continued from page 4) 


give him a letter under date of March 14, 1917, 
in which I stated as follows 

If you can make satisfactory arrange 
ments whereby the new interests can be 
assured that the solvency of the company 
cannot be questioned, that all of its as 
sets will be on a basis to carry its re 
serve liabilities, and that it can do busi 
ness in the ordinary way, you should do 
so at the earliest possible moment, because 
for reasons already explained to you the 
matter should be closed promptly. 

This was for the reason that my relations 
with my own company required a prompt de 
cision concerning my plans. When I went 
to Pittsburgh to look over the situation, after 
the presidency had been tendered me, I was 
invited to meet some of the officials at dinner 
at the Duquesne Club, and made a few re 
marks conditioned upon my later taking hold 
The conditions I had imposed not being met, 
I declined to take the presidency as already 
stated The extent of my connection with 
this unfortunate affair is perfectly clear. I 
trust there will be no exaggeration or mis 
representation of it. 


Nimick Statement Misleading, 
Commissioner O'Neil 
Commissioner O'Neil, of Pennsyl- 
vania, upon reading the statement of 
Mr. Nimick, said: 


The statement of Mr 


Says 


Nimick (former pres- 





W. E. SMALL, President PETER EPES, Agency Mgr. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 
Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Russell R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTER: 
CHICA GO Resident Manager 


55 JOHN STREE’ 
F. W. LAWSON New York 
General Manager 


Liability, Accident, Elmer A. Lord & Co 


os 145 Milk St., Bost 
Burglary, Boiler and ‘ = 


; Resident Managers 
Credit Insurance New Englan 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 








ORGANIZED 1886 


. North Americar Accipent INSURANCE (0 


THE ROOKERY 


CHICAGO 


AGENCY OPENINGS [N 
44 STATES 








THE SPIRIT 
OF 1917 
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The NATIONAL of DETROIT 


Is ready—and qualified—to write 


GROUP INSURANCE 
This new form represents the future plan 
of INDUSTRIAL underwriting 
NOW is the time to get started 


National Casualty Company 
Detroit, Michigan 
Eastern Department 
100 William St., New York 
Western Department 
Pacific Bldg., San Francisco 


Northwestern Department 
Palace Bldg., Minneapolis 


There is a spirit of 
mutual helpfulness 
among 
Continental agents 


Continental Casualty Company 
H. G. B. ALEXANDER, President 
GENERAL OFFICES 
910 Michigan 


Avenue, Chicago 














ident of the company) in this morning's papers set of New York crooks, will not be very 
is misleading and does not agree with the helpful now Nimick and his associates were 
facts in the case which have been adduced by given «ample opportunity to make good the 
the testimony of witnesses, people who know $1,900,000 stolen from the company through their 


taken during the last week in New York and actions They were implored to save the com 


Pittsburgh pany for the innocent stockholders and policy 

The offer to return some of the money ob holders and they coldly refused They will 
tained by the stock and for which the entire now have to shoulder full responsibility for 
control of the company was turned over to a_ their actions. 





24 THE EASTERN 


May 11, 1917. 


UNDERWRITER 
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The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 
, SUPERINTENDENTS OF AGENCIES 
(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 
DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 








American Central Life 


Insurance Company 





INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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AN AMERICAN COMPANY 


True to American Ideals and Traditions 





The Germania Life Insurance Company 


Established 1860 
Under the laws of the State of New York 


A Growing Company for Growing Men 
RECORD FOR 1916 





(The Best Year in the Company’s History) 
New Paid-for Business....................-$ 21,061,120.00 
Or rere 6,000,000.00 
Total Insurance in Force, January Ist, 1917.. 158,839,851.00 


CRE SE ee ON nn cdo csccecaccecucens 8,000,000.00 
Saving to Policyholders on account of favor- 

SNE TUURRETY GE GEG as ccc crc civencesas 513,000.00 
OME Tiki cadas kaa ines donee ed kus dhaea wes 53,793,290.00 
Surplus and Dividend Fund................ 6,424,602.62 


Income from Investments alone more than sufficient to pay 
all Death claims. 


a 


Business paid for in the first four months of 1917 shows a 
gain of 44% over the same period in 1916. 


Two attractive Agency openings 








In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 


—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 


For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


“0 8 THE EQUITABLE 
T. LOUIS HANSEN, Superintendent of Agencies ae sammaee aacee’ et tet. 
50 UNION SQUARE, NEW YORK CITY 
| 120 BROADWAY, NEW YORK 
































San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 






U. $. Cash Assets, Dec, 31, 1916 $15,827,439.35 


Surplus, - - + = 5§,460,745.59 
Losses Paid by Chicago Fire, 187!  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 


Losses Paid by Baltimore Fire, 1904  1,051,543.00 











7m London 
m Globe 
Insurance Co. 


CIMICED 





Over $152,000,000.00 


Losses Paid in the United States 








HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mar. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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